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Definitely up. The data for 
the past five years proves 
it. See Page 15. 
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The Case Method can 
help you, too. 








Maybe you, too, are interested in this 


lay” aspect of life insurance wh 


so pleased Mr. Delaney. Or perhaps your 
pr em 1s to provide an: education 
your chil ort ' 
aged depe t t 4 
more : 

Why not 5 
to show ye w 
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ey 17 « Del 0 
vd th I la heey 
er it fin sil t 
f pleasant low 
That vd ne ota Xf 
I | t n finding prot 
‘ ve as well as th ' 
I had before thought of 
rance a wing two 


way pre tect 


Phe experience | 


nd got the advice of an Equitable 


agent on a plan to take care of 
wife and children if anything shoul 
happen to me 


“T never looked at it in 
that light hefore’ 


erie nm mean began when 
I read about the Equitable Ca-e Method 


i 


The agent worked out an insurance 


plan to cover that need. "Now, he sand 
that’s the rainy -day side of insurance 
Perhay s you have never con-idered 
the other angle how life insurance 


can make your own later years sunny 
and secure. 

He then showed me how the re 

serve value of my policies could make 

wn hile easy alter the children 

are grown. Starting when I am sixty 

I will get a check from the Equital le 


every month as long as I live 


“And this two-way plan means only 


a moderate outlay each year. 


THE EQUITABLE 


FAIR — JUST 


LIFE ASSURANCE 


SECURITY — PEACE OF MIND 


SOCIETY 


MUTUAL — COOPERATIVE 


OF THE U.S. 


NATION-WIDE SERVICE 







This advertisement is appearing in 
current national publications 








THE 


PUTTING THE 
EQUITABLE AGENT 
INTO THE PICTURE 


O 


The national advertising program of 
The Equitable Life Assurance Society 
of the United States for 1935 will 
continue to feature the Society’s Case 
Method of Life Insurance Planning. 
emphasizing the highly important part 
the trained Equitable agent plays in fit- 
ting the insurance to the exact needs of 


the prospect. 


O 


EQUITABLE 


LIFE ASSURANCE SOCIETY OF THE UNITED STATES 


Thomas I. Parkinson, President 


393 Seventh Avenue, New York 
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It PAYS 


to Sell Acacia Policies 


i= Business from Quality Agents” is the 1934 was another year of forward march for Acacia, 

Acacia Field Standard of Practice put daily into - ee prener gps below, capone 

. ‘ 717° 2 And throughout the past five perplexing years, Acacia 
ion by the members of the William Montgomery has continued its steady advance. Each year Acacia’s 

duality Club. assets have been larger than any previous year. During 
cof, the years 1930-1934 its assets increased 65%, from 

$33,865,580 to $56,084,634. 


15% of Acacia’s agents had qualified for membership 
this unique Club by the time it had been in existence 


ut six months! These men produced 70% of the total No other company within twenty millions in assets 
vy business of the Company for 1934. “Quality Busi- above or below Acacia’s fifty-six millions, nor even the 
ss from Quality Agents” pays the policyholders, the ten largest companies in the United States and Canada, 
2 igents, and the Company. : has equalled or indeed come very near, without absorp- 
\lthough the Club is new, the Quality Standard has tion of other companies, to Acacia’s record of a 65% 
vays been emphasized by Acacia’s Management. How increase in assets during the past five years. 
l well this standard pays can be judged by the results. Acacia continues to progress. 





SUMMARY OF ANNUAL REPORT 
Q As at December 31, 1934 
\SSETS. RESERVES AND LIABILITIES. 


First Mortgage Loans on Improved Real Legal Reserve to Protect Policyholders 
Estate ... pee ere rere rey $20,037,192.34 Computed on the American Experience 
Bonds and Stocks: Table of Mortality and 314% interest 
United States Government on all policies... icku omieienaues te .. $50,305,644.84 
Bonds . + +++ «$3,378,988.95 Extra Reserves to Protect Policyholders 


Pubiie Utility Bonds 
Miscellaneous Bonds 


719.83 for Disability and Other Benefits and 
213,277.60 


N Nw 
wn 
~—I 


Supplementary Contracts............ 1,780,570.23 
> 929 08 
Miscellaneous Stocks 22199679 8,384,983.17 aac 
. : aa sai tice tii Reserve for Dividends to Policyholders. .. 662,141.03 
f Loans on Company's Policies Secured by Reserve for Policy Claims Outstanding. . 377,580.64 
7 Policy Reserves Seek Reena 16,265,129.28 Reserve for State and Federal Taxes..... 197,903.93 
Real Estate....... eer Tr eee 5 437,224.53 Premiums and Interest Paid in Advance. . 346,395.48 
y Cash in Banks and in Office s900+ 508 1,237,254,16 Miscellaneous Liabilities................. 53,775.50 
Net Premiums Deferred and in Process of Reserve for Contingencies—To adjust the 
Collection de ; 3,414,199.68 valuation of Securities and Miscellane- 
I] Interest Due and Accrued......... nw 885,786.34 ous Assets as provided by the National 
Miscellaneous Assets , 422,864.66 Convention of Insurance Commission- 
Total ooce . ° cee $56,084,634.16 crs ($202,058.39) and additional ee 
sce serves for possible future losses on 
e ; Gober Asse........s... SEG 


Furniture, Equipment and Other Not 





\dmitted Assets 240.735.47 Unassigned Surplus 1,307,828.65  2,119,887.04 
. $55,843,898.69 $55,843,898.69 





t 30 YEARS OF ACACIA’S STEADY GROWTH 
Acacia Strides Onward and Upward Through Good Times and Bad 





‘ YEAR ASSETS INSURANCE IN FORCE 
1904 $45,993 $1,638,500 
1909 211,891 2,788,575 


f | 1914 578,350 8,599,575 
1919 2,220,990 37,657,924 


1924 12,365,815 174,663,911 
1929 33,865,580 337,999,411 


1934 56,084,634 351,195,779 


ACACIA 


MUTUAL LIFE INSURANCE CO. 
Chartered by the Congress of the United States, March 3, 1869 
WM. MONTGOMERY, President 
HOME OFFICE: Washington, D. C. 


Branches in Sixty-three Principal Cities 
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’ ] SHE NATIONAL LIFE OF VERMONT has just 
rounded out its 85th year of service with a record of 

achievements in which its policyholders can take justif- 

able pride. 

1934 showed 


increased surplus, 


The year ended December 31, many 


pains increased assets, increased new 


business and an increase in premium income from life 
largest in the 


insurance and annuities which was the 


vears’ history of the 


Company. 
"As solid as the granite hills of Vermont’’ is more 
than a mere phrase used to describe the National. It has 


come to typify a national institution whose service of pro- 


tection and investment is depended upon by many thou- 


sunds of policyholders located in every state in the Union. 


[hat the Company could make its annual statement 


actual market basis after four years of the most se- 
690,859 


on an 


vere financial stress and still show a surplus of $7, 
and a contingency reserve of $2,000,000 is a record which 


should be of especial interest to business men. 


Frep A. How.anpb, 


P? esident 





© 
Quick Facts 


Increased 1935 Dividends. 
will be 


The dividends to policy holders in 1935 


htly more than 15% larger than the 


dividends in 1934 


paid and credited to policy- 


has beet 


Steady Earnings. The Company has 


holders and beneficiaries over 48 million dollars more than 


received from them in premiums. 


Steady Growth. Even during the depression years the Company’ 


assets and surplus showed acon istent increase, 


Increased New Business. New insurance paid for during 1934 


increased over 10%. 


Increased Assets. The assets of the Company at the end of 1934 


showed a gain of $7,017,381. 


Increased Surplus. The surplus and contingency reserve, 
$10.4. 8,786, 
the Company. 


Increased Bond Holdings. 


d of 1934 showed an increase of $17, 


shown in the statement is the largest in the history of 


The bond holdings of the Company at 
the e 766,699, largely in U.S 


Government and municipal bonds. 


Increased Premium Income. The total premium income received 


for life insurance and annuities during 1934 was the largest in the 


history of the Company. 


all securities were valued on a strictly 


Market Value. li 


as of December 31, 1934, the 


Strong 
market basis statement would show 


a sur} and contingency reserve of $9,690,859. 


NATIONAL LIFE 




















A RECORD YEAR 
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85th Annual Statement 


December 31, 1934 
ASSETS 
United States Government Bonds. 
Federal Land Bank & Home Owners 
Bonds 

Municipal, State & C ounty eniie. 
Public Utility Bonds....... 
— & 


Canada. 
Other Foreign acdeiniens Seats. 


Bonds, 


Provincial 


Total Bonds (Amortized Basis) 


Preferred Stocks (Market Value) 
Mortgages, First Liens... 
Policy Liens 

Other Secured Loans 
Real EE a ea eT 
Cash in Banks.. 


Interest and Rents, 


Due and Ac- 
crued...... 
Deferred and 


Uncollected Premi- 


ums (net) 


Total (less non-admitted 


$105,189)... 


LIABILITIES 

Policy Reserves. , 
Policy Claims, Proofs not ‘Complete 
Policy Claims, Estimated but not 

Reported. . wate 
Contingent ond Other Lichilisles. 
Taxes Accrued but not Due....... 
Premium Deposit Fund. 
Dividends on Deposit. . vor 
Assigned a 1935 Dis. 


Dividends 
tribution. . 
Surplus, including $ $2 000 000 Cu 
tingency Reserve.............. 
(Se ee re 


S 10,462 537 


6,338 ,887 
18,285,114 
16,375,265 

923,383 
804,752 


$ 53,189,938 


3,868 965 
39,991 561 
33,184,719 

100 ,047 
18,571,410 
3,98? 906 


3,208 ,061 


2,821,308 


$140,810,808 
248 ,640 


$158 813,726 
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Habits and Mental Attitudes 


“/™"HE happiness of your life depends upon the character of 
your thoughts,” wrote Marcus Aurelius years ago. This terse 
truism and implied admonition might be paraphrased: The 

success of your life depends upon the vitality of your thoughts. 

For as real happiness comes only to the good and noble, so, too, 

lasting success is accorded only those who, alert of mind and 

keen of judgment, maintain a viewpoint attuned to the times. 

On our journey through life our personalities are tempered 
by the experiences we undergo. Through consistency in dealing 
with recurring circumstances and constancy in accepting or re- 
jecting ideals and models, habits are formed. Habits, ordinarily 
linked with physical performance, are nevertheless products of 
thought and choice. Habits gain favor because they relieve the 
mind of its routine work. Habits are however false friends. The 
worst of them bring destruction and the best of them debilitation. 
Even those inspired by worthy ideals through monotonous repetition 
dull initiative, minimize the need of conscious responsibility for every 
act, and engender a false sense of security wherein a facility of execu- 
tion and expression is mistaken for ability and ingenuity. 

Men in business who repeat desired results by following one 
planned course of action acquire a habit based on realized profit. 
When day after day the same act accompanied by the same 
thoughts produce the same valued return, uniformity in judgment 
and conduct is established. Though by choice varied methods 
might be undertaken, the tried course is followed because it offers 
an easier way. Repetition is easier than innovation. 

That progress be continued and success earned anew, habits 
must be under an ever vigilant scrutiny, lest their presence bur- 
den and encumber today’s requirements with yesterday’s appar- 
ent necessities. Habits of action occasion impeding ruts and soon 
block progress. They must not be permitted to prevail against 
exigencies time imposes. As with our strongest and most service- 
able weapons, they must be guarded against rust and wear. When 
their effectiveness declines their use must be discarded. In 
eschewing their outward form there should be contemporarily 
forsworn those mental attitudes which sponsored and buttressed 
them. 

Life insurance men were justly jubilant in the days of pros- 
perity that appreciation of the protection they provided was uni- 
versal. With an understanding ability, selling processes were in- 
stituted which attained real success in bringing men to actual 
acceptance. A habit in selling developed. The procedure evolved 
soon became stereotyped and the presentation, in consequence, auto- 
matic and unmoving. The financial position of the average man 
had changed; his economic outlook had altered. His aspirations 
and ambitions had been chastened. His desire for protection 
against the vicissitudes of life had, however, not abated. Disaster 
rather had enhanced belief in the relief life insurance affords. 
Failure to sell cannot be ascribed then to any lessened appeal of 
life insurance. It seems rather a proof that salesmen have not 
discarded outmoded habits. Life insurance men must recast their 
habits of action and their mental attitudes to enable new por- 
trayals and through them reanimation of old desires. 


Lae G. 














THE ANNUITY 
SITUATION 


No. 2 of ad Serte Ss 


By DAviD A. LUNDEN-MoOoRE 


HERE is an old saying about in- 
“The institution of life 
insurance is a marvelous struc- 
mathematics laid the foundation 
That is 


surance. 


ture: 
and character built the roof.” 
a good saying and a true one. 

$y all means, let our 
build their annuity business on a sound 
mathematical basis. But we should 
not, in the mathematical 
formulae, fall into the delusion that the 
present situation in regard to annuities 


companies 


pursuit of 


resolves itself into a simple problem in 
entirely divorced from cour- 
age and enterprise. It is hardly neces- 
sary to plunge headlong into a panic 
because interest rates in the last three 


arithmetic, 


been somewhat below 
critics of the annuity 
executives go even further in 
of “disaster” by em- 
light mortality 
annuitants and hastily conclude that 
the business is unprofitable and unde- 
short-sighted and 
approach to the 


year have 

normal. The 
among 
their prophecy 


phasizing the among 


sirable. This is a 


entirely inadequate 
subject. 

Interest earnings and mortality are, 
of course, the root of the 
Subsequently, in 


problem 
these 
articles, those aspects will be considered 
in detail. But to so limit the factors 
in determining future company policy 
is to be guilty of an attitude incompati 


actuarially. 


ble with the requirements of true lead- 


ership and executive function in a 


business of such social and economi 
importance as life insurance. 


As our 
great and significant 


previous article has shown, 


factors were re- 


sponsible for the catapulting of the 
annuity to its present important place 
in the life insurance structure. These 
factors are of such magnitude that they 
cannot be ignored in any plan or pro- 
gram dealing with the future course 
and orientation of the institution of life 
It is a big question and 
th in a big way. 


insurance. 


must be dealt wi 


The Public’s Challenge 

It should be borne in mind that the 
American people, by their strong and 
willful expression of preference for the 
life annuity, have put before the life 
insurance companies a plea for the 
solution of their 
lems. It is, in effect, a 


partial social and 

economic prt 

challenge. 
If the 


timidity, they should accept this chal- 


companies are not blinded by 








Must annuities, now enjoying 
amazing favor with the investing 
public, be subjected to a cam- 
paign of deliberate depopulariza- 
tion? Are current yields too high 
in accordance with interest rates 
and mortality experience? Must 
the companies retreat from a 
great opportunity for expanded 
service? These are some of the 
questions considered in a series 
of articles which Mr. Lunden- 
Moore, a successful salesman of 
annuities and a mathematician of 
ability, has written for The Spec- 
tator—Ed. Note. 











lenge; if they can respond to this urgent 
need of an admiring public, they w 

add immeasurably to their prestige as 
institutions of a high order of servic 
The good-will inherent in the per- 
formance of this task is incalculable 
for the annuity, contrary to the implied 
belief of some critics, is not an alterna- 
tive to life insurance. It is simply a 
contract that meets a particular ne 
for financial security. It is frequent) 
and most wisely sold as an _ integra! 
part of an insurance program. Annui- 
ties, indeed, do not impede, but inspire 
the sale of life insurance. 

In addition to providing a stimulus 
for life insurance sales, annuities als 
effect favorably such elements that 
make for real profit in life insuranc 
operations. I wonder if many execu- 
tives, in their concern (often exaggerat- 
ed) over interest and mortality ratios 
do not overlook important items of 
expense and personnel in which annui- 
ties show up to advantage? 

One of the most pressing problems 
the life insurance business today is 
waste and futility resulting from |ap- 
sations and surrenders. It is unnecé 
to enter into 


~ 


empty poilen 
Plain figures bea? 


sary 
about this sore spot. 
out the existence of a dangerously 
creasing trend in this direction. It 
the outstanding 
among life insurance executives. F 
cent of 


topic of discuss 


four per 
ments by insurance companies 


were due to lapsations and surrender: 
while payments to beneficiaries amour 
ed to 30.3 per cent. The following 
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table shows the number of policies 
lapsed d surrendered in comparison 
with death claims. The data are given 
for ten prominent companies. The in- 
dex 1 to 10 is just for the sake of 
simplicity and not in relation to rank 
or size of company. 

Terminations 
Termination by Surrenders 
mpa by Death and Lapsations 

1 64,540 

2 162 275 

} 213 9 

j 94,789 

5 36,890 

é 18,422 

7 755,776 

s 126,260 

4 672,198 

10 6,263 91,542 


While 44 per cent in actual disburse- 
ments are due to unnatural causes, the 


terminations of policies reveal even a 
darker picture. In 1932 76 per cent 
of all terminations were due to lapsa- 
tions and surrenders. 
e 
ff. aeerrere 5.9% 
by maturity ...... 0.9% 
er QU sitive ction 11.2% 
By surrender .......; 36.0% 
Oe CR bb ecseacenns 40.1% 
By change ...... 5.1% 
By disability ........ 0.8% 
BOE si eRerenuwnes 100.0% 
The annuity is happily free from this 


evil. The immediate straight annuity, 
f course, has no surrender value. Other 
annuity types are much less susceptible 
to surrender than life insurance poli- 


les. 
Effect on Agency Standards 


interesting observations can 
drawn on the relation of the 
annuity to desired objectives in the way 
of agency standards. Admittedly, the 
life insurance business suffers in a 
variety of ways from a preponderance 
of unfit, ill-equipped and part-time 
salesmen. About two years ago there 
was a study made by eleven major com- 
panies with the object of determining 
the percentage of active men partici- 
pating in the production of business. 
The study showed that on an average 
12 per cent of the active full and part- 
time agents had produced 87 per cent 
I The costliness of such 
a poor distributive system is a disturb- 


Some 


also be 





he business. 
ng thing to contemplate, for it has been 
‘simated that 85 per cent of the time 
directors and managers is 
given over to 25 per cent of the agency 
this small makes a 


ery poor showing. 


I agency 





group 


The National Association of Life 
nd campaigning for the 
ation of unfit agents, is justified 
every phase of life 
would _ benefit 
raising the level of the 
“Tt will lessen claim dif- 


"Iters, 


Its claim that 





operation 
ially by 
s“ncy torce. 
es. Better persistency will result. 
will reduce lapsations and surren- 


ders. Replacement and “twisting” will 
be minimized. Agency turnover will 
decrease. Cost of distribution will 


gradually decline. The flow of quality 
business will be increased.” 

The nature of 
is such that it attracts, as a sales prop- 
osition, the better class of life insurance 
Accordingly, both in its operat- 
ing and in its distribution 
costs, the annuity avoids the dominant 
evils that disturb the smooth function- 
ing of the life insurance business. 


the annuity contract 


agents. 


charges 


Economy in Handling 


Plainly, the annuity can be more 
economically handled than various life 
insurance contracts. In point of in- 
vestment turnover, for 


comparative study of expense would be 


instance, a 


interesting. It is estimated that the 
average annual premium per life in- 
surance policyholder in the United 


States is $58. This means that the com- 
pany must once a 
year for every policyholder, thus deal- 


invest $58 at least 
ing with a multitude of small elements. 
The premium runs 
into thousands of dollars. The invest- 
ment cost of annuities is much smaller 
In respect to 


average an nuit Vv 


than for other contracts. 
clerical, administrative and acquisition 
costs, the annuity can be handled most 
economically. 

Below is a comparative expense table 


for ten representative companies. The 
ratios are exclusive of investment ex- 
penses and taxes. 
Life 

Company Insurance Annuities 
Aetna .... eT 15.5 5.82 
Equitable 12.78 8.22 
New York... 10.89 10.89 
Mutual Life of N. Y 11.91 


Not given 

Penn Mutual..... 1 5.23 
Union Central 1 
Metropolitan . 1 
John Hancock.... 1 
Prudential 1 
Travelers 17.53 
In resolving the problems now 
by the annuity, life insurance execu- 
tives of today must display the same 
and demonstrate the 
quality of courage as 





».56 


raised 


supreme vision 


corresponding 


characterized the founders and later 
builders of the institution. We are 
desperately in need of clear thinking 


on the subject. Innumerable examples 
in the history of scientific and economic 
endeavor that clear thinking is 
courageous thinking. 


prove 


The Investment Outlook 

There is little courage and less logic 
in much of the current discussions con- 
cerning interest rates. Is the outlook 
for interest earnings by life insurance 
companies as dark as it is painted by 
the prophets of gloom? I do not think 
so. 

Under present financial 
there has been a reduction in investment 
vields. This, coupled with the tem- 
porary need for greater liquidity in 
life insurance portfolios (on account of 


conditions 


Page 7 


abnormal demands for loan and sur- 
render privileges), has resulted in a 
somewhat smaller return on the in- 
vested funds of the companies. 

Of all financial institutions, life -in- 
surance is the least with 
temporary fluctuations in either market 
interest The entire 
structure is built upon 
Yet there 
face, in many 


concerned 
values or rates. 
life 
long-term conceptions. 
been an abrupt 
quarters, in this traditional attitude. Is 
it not inconsistent with the philosophy 
that has guided all life insurance 
progress in the past? 


insurance 
has 
about 


But the attitude that typifies sound 


life insurance thinking is still present 
in the ranks of many executives who 
refuse to listen to alarmists. One in- 


stinctively looks, for example, to the 
Association of Life Insurance Presi- 
dents for authoritative information and 
deliberations. In an address before that 
body in December, 1934, O. J. Arnold, 
president of the Northwestern Nation- 
al Life Insurance Company, discussing 
the investment situation said: 


A Temporary Situation 
“The fact that there has been 
tively little corporate financing or new 
building construction has created a 
situation in the investment market to- 
day wherein the supply of new first 
class long-term securities, at interest 
rates that are adequate in the light of 
contractural requirements, has not been 
equal to the demand of life insurance 
companies. As a result of this condi- 
tion we find that short-term government 
obligations at a comparatively low rate 
of interest have been an important out- 
let for life insurance funds. To a 
lesser extent, short-term corporate 
securities, also at comparatively low 
interest rates, have been included in 
recent life insurance investments. 


rela- 


“The present disposition of life in- 
surance companies toward short term 
investments should not be regarded as 
indicating a permanent trend in this 
direction. Jt is a temporary situation 
brought by present 
The reversion to long term investing, 
when the market presents opportunities 
that attract the companies, will be 
facilitated by the relatively high degree 
of liquidity resulting from _ present 
short-term security holdings.” (The 
italics are ours). 


about conditions. 


“Times such as the present,” Mr. 
Arnold says elsewhere, “when funds 
can be safely reinvested only at a low 
return are counter-balanced by periods 
when a better-than-average rate is ob- 
tainable.” 

A study of life insurance interest 
earnings bears this out. Below is a 
long term view of interest rates taken 
from The Spectator’s study of the rate 

(Concluded on page 11) 








The Biggest Problem 

NVESTMENT problems and 

interest rates have occupied 
the minds of life insurance execu- 
tives during the past two years 
far beyond a normal degree, as a 
matter of course, because the 
times have been decidedly abnor- 
mal. During this same _ period 
these problems have been so 
emphasized that the agency forces 
in the field have developed what 
might be termed actuarial com- 
plexes. 

With every fluctuation of inter- 
est or dividend rate the salesman 
has approached his prospect with 
all the self consciousness of a 
fourteen-year-old wearing his 
first pair of long pants and in 
many cases he makes excuses or 
explanations for things the pros- 
pect never knew existed. The 
agent’s job always has been one 
of selling and servicing and the 
more completely he ignores ex- 
traneous subject matters and the 
more he leaves administration 
problems up to the home office, 
the more successful he will be in 
that 

In fact, it has been suggested, 
the time has come for the home 
office itself to get back to the 
fundamental problem of the busi- 
i to sell and maintain 
life insurance protection to an 
ever-increasing clientele. That 
agency direction must come first 
from the company is admitted 
and while many companies are 
doing a splendid job in this re- 
spect, many others are striving 
blindly for volume without re- 
gard for the other vital elements 
of the problem. Cameron and 
Chambreau, consulting actuaries 
of Chicago, in one of their recent 
bulletins, discussed this subject at 
length and in a most comprehen- 
sive fashion. 

One of the points stressed was 
that, with the general and unmis- 
takable improvement in nearly 
all lines of business and with the 
adjustments already made by 


job. 


ness, 1. @€., 


most companies in the investment 
field, it would be desirable for the 


With the Editors 





The business of life insurance didn't 
achieve its prominence in the financial 
and economic life of America merely 
because it was life insurance. Its 
achievements were attained through 
the conscientious efforts of those men 
engaged in the business—not alone the 
executive personnel but the men who 
daily labor in preaching the gospel of 
protection." 

Joun J- Ho_mes, 
State Auditor and Ex-Officio 
Insurance Commissioner of Wyoming 





home office to intensify its pro- 
tection effort along modern lines 
and disentangle the lines of busi- 
ness getting activity from other 
hampering problems of the busi- 
The procuring of a proper 
volume of the proper quality of 
new business and the conserva- 
tion of old business always has 
been and always will be the major 
eoncern of any going life insur- 
ance company or agency. 


ness. 


Sound Advice 

ERE is some wisdom about in- 

surance which appears in the 
editorial columns of the Ohio 
State Medical Journal, official 
organ of the Ohio Medical Asso- 
ciation, which all buyers of the 
protection of whatever form 
might profitably ponder. To be 
sure, the advice is addressed to 


the particular consideration of 
physicians. It poses three ques- 
tions: “How much should | 


carry? What kinds? With what 
companies?” By way of guidance 
it offers the following factors as 
essential in settling the matter, 
which we paraphrase in the inter- 
est of brevity: 

1. A well-trained, experienced, 
honest and conscientious insur- 
ance agent should be chosen to 
work out a program. 

2. See to it that the line of in- 
surance is placed in_ reliable, 
financially sound companies un- 
der experienced and _ reputable 
management. If the right kind 
of agent is chosen, says the Jour- 
nal editor, “there will be little, if 
any, danger of being swindled.” 









Tax Legislation 
FFORTS of Legislatures to in. 
crease the special insurance 
taxes, licenses and fees paid in- 
directly by policyholders, con- 
tinued unabated during 1934, we 
are advised by the Insurance 
Department of the Chamber 
Commerce of the United States 


Legislation increasing _ such 
imposts was inacted in Idaho, 
Minnesota, Nebraska, Nevada 


and Virginia. In a number of 
other legislatures bills to increase 
these taxes failed. 

With 44 state legislatures meet- 
ing in regular session in 1935 and 
with many states having to meet 
heavy relief demands, it is antici- 
pated that numerous 
will be made to increase 
revenues by means of this hidden 
form of taxation. 

It is important that all policy- 
holders should realize that any 
increase in taxation upon insur- 
ance premiums _ indirectly  in- 
creases their own taxation. It is 
a question whether policyholders 
will ever be educated to this 
realization without companies re- 
sorting to such drastic measures 
as stamping on the policy the 
itemized portion of the premium 
loading that is accounted for by 
taxation. 

It is interesting to note that 
although the percentage of total 
insurance department disburse- 
ments in 1933 to total insurance 
taxes was 5.05 per cent, which is 
the highest it has been since 1918. 
the fact remains that only 5.05 
cents of each dollar collected was 
spent in the service of policy- 
holders, the remaining 94.95 cents 
being used for general revenue 
purposes. 


proposals 


state 


3. See that the policy forms 
and conditions are clear, compre- 
hensible and cover the risk oF 
risks fully. As before, if depend- 
able agents are doing the work, 
the results will be satisfactory. 

This advice is good for every- 
body buying insurance. 






The Spectator, February 14 
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Time 








Henry Franklin Tyrrell, for many 
years legislative counsel and secre- 
tary of the publicity committee of the 
Northwestern Mutual Life Insurance 
Company, dies. 

Jay N. Jamison, vice-president and 
actuary of the Reliance Life In- 
surance Company of Pittsburgh, is 
elected a director of the company. 

The Colorado legislature approves 
an act raising from 2 to 4 per cent 
the tax sessed on life insurance 
premiums collected in the state by | | 
foreign mpanies, | 





The Commonwealth Life Insurance 
Company of San Francisco is issued 
a permit by the California insurance 
department to sell 25,000 shares of 
capital stock at a par value of $10. 
John H. Dunn, president, and John 
W. Sherman, secretary, both of Los 
Angeles, are active in the organiza 


5: 
on. 





Dr. James M. Dunning, a native of 
New York City, is appo'nted dental 
director of the Metropolitan Life In- 
surance Company, to succeed Dr. 
Thaddeus P. Hyatt, retired. 





W. A. Kennedy, Manufacturers 
Life Insurance Company, Winnipeg, 
Can., is elected president of the Life 
Underwriters’ Association of Canada. 





Directors of the American Insurance 
Company of Newark, N. J., elect 
Paul B. Sommers, formerly vice-presi- 
dent, to the presidency of the com- 
pany, and name C. Weston Bailey, 
formerly president, as 
the board. 


chairman of 





Edward V. Chaplin, vice-president 
and secretary of the Phoenix Insur- 
ance Company of Hartford, resigns 
after more than 40 years with the 
Phoenix and its associated companies. 





J. F. Cogdell, who has been secre- 
tary-treasurer of the company, is 
elected president of the Bankers Fire 
& Marine of Birmingham, to succeed 
Frank N. Julian, who resigned to be- 


come insurance superintendent of 
Alabama 





a Frank Yetka, an attorney of Cloquet, 

inn., is appointed insurance com- 
missioner of Minnesota to succeed 
Garfield W. Brown, whose term ex- 
pired Feb. |. 





The Kentucky Workmen's Compen- 
sation Board qrants an increase in 
rates averaging 10 7/10 per cent over 
basic rates as applied for by the 





+ 
National Council on Compensation 
Insurance, 

, Frederick Hoadley, secretary of 


¢ American Insurance Company of 





dite is elected a director of the 
company. 

he Ass curazioni Generali of Trieste 
and Venice, Italy, is licensed by the 


New York State insurance department 
and appoints §. D. McComb & Com- 
pany of New York as its United States 
managers, 
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The Last Pedestrian on Earth 
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|————— By ROBERT WADE SHEEHAN—— 
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APS are pitched high in the air, and 
rightfully so, in celebration of life 
For 


insurance achievements in 1934. 
the first time since the depression struck in 
1929, the decline in new business was halted. 
The counter-attack launched by embattled 
life insurance producers resulted in a 10 per 
cent increase in business written as com- 
pared with 1933. 

It is nice to welcome back the forward- 
looking phrases that typically described life 
insurance operations in the old days. The 
Life Insurance Sales Research Bureau, for 
example, comments colorfully that “for 
every tick of Big Ben, or any other clock 
that may be designated, $440 worth of 
future protection was contracted for by the 
people of this country in 1934.’ 

It is entirely reasonable to expect further 
increases during the current year. Frederick 
H. Ecker, notably conservative in his pre- 
dictions, sees the nation’s income—and the 
volume of life insurance demanded by the 
public—as continuing to move upward in an 
increasingly impressive way. 

New life insurance is by no means, how- 
ever, the only barometer to real life insur- 
ance progress, though it is an essential to 
that progress. Extending its service to an 
ever-increasing number is, as William 
Breiby so pertinently remarked recently in 
The Spectator. only a part of the primary 
function of a life insurance company which 


is “to provide continuing life insurance 
protection.” 
Our cheers for the new business; our 


prayers that it may stick. 


14, 1935 





| 


Tide 


Using factory shipments as a close 
index of automobile production, the 
Automobile Manufacturers’ Associa- 
tion estimates January production by 
all American automobile factories at 
306,000 units. It was stated that 
only in 1926 and 1929 has this fiqure 


been exceeded. 





The average f.o.b.-refinery price 
of United States motor grade gaso- 
line in 12 refinery districts of the 
country was 5.673 cents a qallon on 
Feb. 2, aqainst 5.637 cents the week 
before and 6.073 cents a year ago, the 
J. Edward Jones research division 
reports. 





Composite average of 70 indus- 
trials on the New York Stock Ex- 
change for the week ended Feb. 9? 
1935, according to the New York 
Herald Tribune, closed Monday at 
126.69 and closed Saturday at 127.05. 





Composite average of 30 rails for 
the same week closed Monday at 
27.78 and closed Saturday at 27.97. 





Composite average of 100 stocks 
for the same week closed Monday 
at 97.02 and closed Saturday at 97.32. 





Composite average of 30 bonds 
on the New York Stock Exchange for 
the same week closed Monday at 
93.95 and closed Saturday at 94.08. 





Steel ingot production throughout 
the United States for the current 
week is at 53!/p per cent of capacity, 
The Tron Age estimates, as com- 
pared with the rate of 56!/p per cent 
reported for last week. This is the first 
important setback the industry has 
suffered since last August. 





Grain prices rallied toward the close 
of the week on the Chicago Boar? 
of Trade when the trade decided 
that no matter which way the de- 
cision went in the gold clause case, 
nothing momentous would follow. 
Wheat closed Saturday ' to I'4 
cents higher than Feb. 2. 





Cotton futures displayed a healthy 
tone the earlier part of last week and 
subsequently advanced to gains of 
20 to 23 points over final prices as 
of Feb. 2. They did not hold all their 
gains, however, and in the end were 
13 to 17 points net higher. 





Debits +o individua! accounts. as 
repo-ted to the Federa! Reserve Board 
by banks in leading cities for the 
week ended Feb. 6, aggregated 
$7,117,000,000, or | per cent above 
the total reported for the preceding 
week and 3 per cent below the total 
for the corresponding week of last 
year. 





Loading of revenue freight for the 
week ended Feb. 2 totaled 598,164 
cars, which was an increase of 42,396 
cars above the preceding week, 32.,- 
763 above the corresponding week 
of 1934, and an increase of 112.105 
above the corresponding week of 


1933. 























e Broad 1935 Program e 


Offers ¢ )pportunity 


A WIDE range of up-to-date poli- 
cies, thorough training, and 
helpful cooperation enable State Life 
Agents to serve their prospects and 
policyholders adequately. Our new 
Juvenile policies extend eligible pros- 
pects to ages from one day to nine 
The Agent's ideal is to serve 
unusually well, building a clientele 
and a permanent business. 1935 
offers exceptional opportunity for 
State Life Agents. 


yvears, 


e THE e 
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INSURANCE COMPANY 
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President 
NOW It's g | 
A J t “Life Und \tlantic Life in 1935 will devote spe- 
uthor o “Life nderwriting + ; ae ee : : 
‘ial e ) g its organization 
Efficiency” and “The Spirit of cial efforts to building its organizatio 
Life Underwriting.’ and extending its operations in the State 
of Ohio. A number of capable men have 
r mpact ' — already accepted appointments under our 
» t pocnrel-sizZe DOOK lé picks ip he 3 - ve 7 * 
ead after a prospective agent has been sold on liberal General Agency and _ District 
surance and has signed a contract. \gency contracts, and will be assisted in 
- yritten, frank and straightforward, non- their work by an experienced Supervisor 
af Rents Aignes fap te or levoting his full time he development 
rty-six page klet be made standard ( evoting’ us Tull time to the deveiopme 
pment for every new agent. The author ex- of that State. 
ains “the demands and exactions that our busi- 
me Ss nM oe a Chere are still splendid opportunities 
VY ane i ns anc esponsi- | me 3 / . | 
n you through study, prepara- to represent this Company in leading | 
i procedure.” Plainly, it tells what every centers of Ohio. Underwriters inter- 
W rent “must face, what he is ‘up against’ ” . . ° . 
pa ested in learning fully about the details 


resold e fundamenta a 
selling. Reviewed by B. M. Wolberg, C. L. t 
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ORDER TODAY FROM 
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Cc th f t f ducational matter given to him 
ir < sed for the Ide agent who needs to 
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of our attractive plan are invited to write 
to Eugene A. Hahne, Supervisor, 1207 
Merchandise Library Building, Cincinnati 





RICHMOND, VIRGINIA 


ANGUS O. SWINK WILLIAM H. HARRISON 


President 


Atlantic Life Insurance Co. 


Vice-Pres. & Supt. of Agencies 
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THE ANNUITY SITUATION 


(Concluded from page 7) 








interest earned on mean invested major cities reported that 581 installa 
nds one hundred life insurance tions had been made in the first eight 
npar months of 1933, as compared with a 
914 1919 1924 1929 1914 
to to to to to 
918 1925 1933 1933 
1.89 5.19 5.52 5.13 5.18 
He re figures on ten individual companies over the same period. 
1914 1919- 1924 1929 1914 
Compa 1918 1923 1928 1933 1933 
SR ass cua kukee een ee ee hho 5.12 5.56 5.22 1.98 5.14 
BIC hss ne pawns 1.65 1.87 5.16 5.04 1.97 
New Y SOR re rere 4.61 1.77 5.07 5.04 1.90 
Mutua ife . 1.67 1.85 4.96 4.98 1.88 
Penn ME a ew kina kace 5.03 5.36 5.50 5.22 5.30 
Unior INE ore serie. < ho iw ns 6.47 6.46 6.06 5.42 5.95 
DDO 4 seven neeser 5.04 5.33 5.44 5.15 5.25 
ee ee 5.24 5.30 5.40 1.96 9.17 
DOE siccukcavke carne 1.77 5.11 5.32 5.15 5.18 
SEED accece cent nacacaee 5.08 5.36 5.26 1.92 5.09 
The lowest interest earned by Amer-_ total of 733 in the preceding 23 years. 


an life insurance companies since 
1875 up to the present time was 4.58 
per cent in 1902. The highest rate 
earned in recent years was 5.38 per 


cent. That was in 1924. 


Other Investment Returns 


It is also well to remember that there 
» other factors in the recent invest- 
ment experience of the life insurance 
mpanies besides direct interest rates. 
depression the companies 
acquired a number of excellent bonds 
t prices considerably below par. Some 
ssues were purchased at the rate of 
75 to 80 cents on the dollar. This 
ondition by itself makes for attractive 
ld number of low interest 


} 


During the 


1 


vields on a 
bearing bonds. 

Morgan B. Brainard, 
the Aetna Life Insurance 
hatically refuses to be 


President of 
Company, 
frightened 
y the low interest bogy. And Fred- 
erick H. Ecker, President of the Metro- 
olitan Life Insurance Company, re- 
l expressed an opinion that 
ns were favorable for long term 
ing. “It would appear,” Mr. 
said, “that conditions were now 
gether favorable for the 
ent to undertake more long 











govern- 
term 


Nnancing.” ... “The accumulations of 


arge sums in idle funds is unhealthy.” 


Is it consistent with life insurance 
actice to entirely discount, in proph- 
ng the future trend of interest 


arnings, the strong possibilities of new 
lustries assuming prominence in the 
economy industries that will 

rb millions of workers and 
f dollars in the investment 


new 


industry alone preparations 
rr itionary growth are already in 
ence. I refer to the air-condition- 


g industry. A recent survey in seven 


ine Spectator, February 14, 1935 


In September, 1934, 2478 railroad 
passenger cars had been air con- 
ditioned. Today, air-conditioning in 
stallations have been made in _ the 
following establishments: 301  thea- 
tres, 248 restaurants, 193 stores and 


shops, 105 office buildings, 72 hotels and 


47 banks. 


Railroad Reorganization 


Then there is streamlined transpor- 
tation. Can its significance be mini- 
mized by the railroads? At the present 
time improvements in equipment and 
acceleration in con- 
sidered in order to meet the competition 


speed must be 
of the automobile, motor truck and air- 
plane. The railroad 
reorganization is of 
to life insurance companies. 
roads cannot delay action any longer. 
The number of passenger-miles declined 


importance of 
significance 
The rail- 


vital 


from 47 billions in 1920 to 16 billions 
in 1933, while the population of the 
United States was increasing from 
106,000,000 in 1920 to 125,000,000 in 


19328. 


Finally, there are many other outlets 
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for capital in new projects, such as 
slum clearance, home building, ete. 
Langdon W. Post, Tenement House 


Commissioner of New York City, said 


that 500,000 New York families were 
living in sub-standard dwellings, and 
that it would take $1,500,000,000 to 
house them properly. Once started, 


as it is hoped they will be, these move- 
ments may be expected to flourish and 
f private 


expand under the stimulus « 
capital. These 
‘ing financed by short-term, low in- 


undertakings are now 


government issues. As private 
they will 
lucrative sources of investment. 


Lerest 


enterprises develop into 


Interest Rate Optimism 


Viewing investments in cycles, there 

every reason to believe that the in- 
terest earnings in the decade ahead will 
not fall below the averages of the past. 
I am inclined to agree with M. J. 
Cleary, president of the Northwestern 
Mutual Life who says: 

“We are told by 
others that the interest rate of the 
future will be on a low level. With this 
theory I do not agree. In my opinion 
history is just repeating itself. In the 
late nineties the economists and others 
told us that we were then on a 
permanentiy low interest level. This 
prophecy did not materialize. Capital 
is subject to the law of supply 
demand in quite as great a degree as 
are other commodities. With a return 
to normal business activity the demand 


economists and 


and 


for money is bound to increase sharply 
over the present level. It is entirely 
logical, in my opinion, to assume that 
there will be a demand for the avail- 
capital, and if and when that 
condition prevails, the price of money 
will rise.” 

No, I 


prophecies 


able 


cannot see the 

of low interest 
justifying the destruction of the an- 
nuity. Nor do I believe that the mortal- 
ity experience can be honestly cited as 
an obstacle in the path of the annuity’s 
progress. This will be 
the next article in this series. 


pessimistic 
rates as 


discussed in 


The importance of rail- 
road reorganization is 
of vital importance to 


life 


panies. 


insurance com- 
Can the sig- 
nificance of streamlined 
transportation be mini- 


mized by the railroads? 
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A SIOGRAPHER of James A. Garfield, “He was in vigorous, lusty health, assassin’s bullet made him on , 
. f : , Life, | 





went 1 Pres it the Unit ind a lite insurance policy was easily martyred Presidents. Life ] 

Lite 

c w I he strus Ww, har tained. This he assigned t l gventle- Nat 
- , - I~ = VAallO 

Pa Eg iene. ile aicain, tenet Chen den 90 Years . . . 1845-1935 

‘ y 1a V O] ) i in, W » Thereurp 1Oune¢ wha nanie 
' y was , knowing that it This year New York Life celebrates its Amer! 
f 1is school-teach ¢ he we p t, a if he Ninetieth Anniversary. Including Gar- Life, | 

work a t h { the policy would secure it.” field, seven Presidents of the United Nati 

h y to carry | th : Garthe att W ims Colleg States were insured in New York Life 
two years which he thought | it °6. Thus > in- t the time of their death. Most recent f 
b che ¢ ew collese course . e play a t in starting him was Calvin Coolidge, a member of the Ff 
: : > : _ , Loans 
Company’s B« Directors and Or 





, “1 . e On I 

let Chairman of its Agency Committee. 
: 4 eft sk the New York Life representative in 
rest of the Later in life President Garfield \sk the New York Life erates Railroe 
mm inity for our “‘Ninetieth An- Stank 





ney was a mystery; Dut, at Insured r 22 la repre- 
niversary” booklet. Or write for a copy. : 
t, his g | Let the sentative of the New York Life. seemed. ‘ cop} Pubic 
dl ow this brought h » SOI th tle h id pa d the first pren lum on th Ss Vake Life Insurance Bond 
t policy only a few months before an The Foundation of Your Financial Program 
Govern: 
SAFETY IS ALWAYS THE FIRST CONSIDERATION . NOTHING ELSE IS SO IMPORTANT S 
NEW YORK LIFE INSURANCE COMPANY a 
A 4 N fia ud 4 Ad 
Miseells 
A MUTUAL COMPANY Q FOUNDED IN 1845 wwaes 
— 
THOMAS A. BUCKNER, President Sl MADISON AVE., NEW YORK ‘hoa 
New Y ee 
Ih LOA’ ‘ pra ¢ Saturday t vening Post, Collier ‘, Time, I < ile y tues Americ zine 
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Trust Officer Explains 
Sphere of Action 


J. L. Weatherly of Philadelphia 
Draws Clear Line Between Life 
Underwriter and Trust Officer 


It is ruinous to sales to “know too 
nuch about the other fellow’s business,” 
J. L. Weatherly, Manager of the Insur- 
ance Trust Department of the Fidelity- 
Philadelphia Trust Company of Phila- 
elphia, told members of the Plico Club 
f the Philadelphia Life at their regu- 
lar monthly luncheon meeting held last 
Monday in the home office of the com- 


rea- 
field, 
to make a complete 


experienced trust officer, who, by 
son of his specialization in this 
can be expected 
and thorough analysis of the prospect’s 
needs and to prepare an adequate pro- 
gram which will 
pendents in the safe and effective man- 


provide for his de- 
ner the prospect himself would strive to 
should he continue to live. 

Mr. Weatherly further pointed out 
that in drawing up the program, the 
trust officer will many times develop an 
additional need for life insurance, and 
by holding to the same principle of not 
“knowing too much about the other fel- 
low’s business,” he will not attempt to 
sell the client the needed life insurance, 
but will turn him over to a qualified 
life underwriter who will then find his 


Annual Meeting Held 
by Aetna Companies 


Officers and Directors All Re- 
elected With Three Additions 
Being Made to Official Staff 


ACtna 


Etna 


the 


the 


officers of 
Company, 


Directors and 
Life Insurance 
Casualty and Surety Company and The 
Automobile Insurance Company were 
reelected at the annual meeting of the 
In the 


the of- 


three companies held this week. 
Aitna Life, three additions to 
ficial staff were 

Morgan B. 


made: 


Brainard, Jr. and C. A. 


pany. sale practically made for him. Thus S§poerl were elected assistant treasur- 
In his opinion, it is a wise policy for the two, instead of oposing each other ers, and T. H. Johnson, superintendent, 
the life underwriter to profess a total and competing for business that belongs Group Division was promoted to as- 
lack of knowledge of the trust business, + only one of them, will be enabled to sistant secretary, Group Division. 
and to leave the actual selling of the Cooperate and to uphold an ethical Mr. Brainard was employed by the 
fe insurance trust to the qualified and (Concluded on page 16) (Concluded on page 16) 
WEEKLY INVESTMENTS OF LIFE INSURANCE COMPANIES 
Con nies reporting for the week ending Feb. 2, 1935, Phoenix Mutual. Companies reporting for the week ending 
American Central, Bankers Life, Iowa, Berkshire Jan. 19, 1935: Berkshire Life, Connecticut Mutual, Franklin 
e, Connecticut Mutual, Franklin Life, General American, Life, General American, Life Ins. Co. of Va., Lincoln Na- 


Life Insurance Co. of Va., Lincoln National, Mutual Benefit, 





tional, Mutual Benefit, National L. 


& A., and the Phoenix 


tional Life and Accident, Phoenix Mutual. The com- Mutual. Companies reporting for the week ending Jan. 12, 
unies reporting for the week ending Jan. 26, 1935, are: 1935: Berkshire Life, Connecticut Mutual Life, Franklin 





American Central, Berkshire, Connecticut Mutual, Franklin Life, General American, Life Ins. Co. of Va., The Lincoln 
Life, General American, Life Insurance Co. of Va., Lincoln National Life, Mutual Benefit Life, National Life and Ace. 
National, Mutual Benefit, National Life and Accident, Ins. Co. 
Amour Am«< Amount Amount 
nvested t Invested t< Invested t« Invested te 
t Weel Total Weel Total Weel Total Week Total 
L Endin Invest Endir Invest Endi Invest Ending Invest- 
ne Jan. 12 ment Jan. 19 ments Jan, 2¢ ments Feb. 2 ments 
} Loans 
1d Ur 1 | ‘ £1.80 0 es 0 4 s 4 l at l 
On I I € 48,300 2.0 . t 010 s ] 907 l 
Tota i00 . . 1.¢ = 
Railroad Securities 
nd g 102.000 
y [Tota { Rs ~ ¢ 102,000 
Public Utility Securities 
me 
Levernment Securities 
ie ernment I Of : it 3 
Bon of Other Foreign G ernment 
y State, { nty, Mur pi 8.599 46.3 j 
Miscellaneous Securities 
St 1.48 
Recapitulation 
nad ‘ 4 
( 8 6s 
tao 5 100.0 j } ( ; 
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Thirty-Third Annual Statement = 
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Per Cent of 




















ASSETS Total Assets = - 
1—Nlunicipal Bonds aetna .... 50.33% $ 8,492,383.40 April 
2—U. S. Government Bonds .............. hee 1.09 183,954.40 pod 
3—First Mortgage Loans ............ ceoce Ee 1,807,301.58 ~~ 
+ Stocks, Nlarket Value Dec. 31, 1934 me 130,500.00 Septen 
5—Home Office Property .............. 1.95 329,417.20 mene 
6—Real Estate Owned 5a ta Ghretetens err 4.79 808,243.73 Decem 
7—Policy Loans - er 20.24 3,414,710.69 
8—Cash in Banks and Treasury Pea 588,126.12 
9 Interest Accrued ee oe 1.71 289,095.79 

10-——Premivms in Course of Collection 4.54 765,268.40 Febr 
\1—All Other Admitted Assets ...... a 64,718.37 Apri 
Total Admitted Assets ................ 100% $16,873,719.68 fone 
LIABILITIES Octobe 
l lLegal Reserve a , ... $12,949,752.00 — 
2—Reserve for Income Policies ... - - 453,847.00 
3—Reserve for Claims Awaiting Proofs pracate ate he 129,100.00 
+—Reserve for Taxes, Etc. .. Se i ah ai a ws lala 82,690.17 
5—Dividends Payable to Policyholders .... vad 290,679.86 anual 
6—Advance Premiums and Trust Funds 408,190.43 oe 
Total | $14,314,259.46 i = 
7—Contingency Reserve 1,250,000.00 uly 
S—Surplus Unassigned ' 1,309,460.22 Augus 
Total ..... $16,873,719.68 oo 
vecem 
RESULTS—YEAR 1934 
Payments to Policyholders and Beneficiaries during 1934 $ 2,144,430.95 
Total Payments to Policyholders and Beneficiaries since 
Organization (33 Years) 25,765,031.26 
Insurance Issued and Revived during 1934 16,378,015.00 
Insurance in Force, January 1, 1935 116,944,740.00 
4 


\ copy of our booklet Analysis of our Thirty-Third Annual Statement,” will be mailed to anvone interested in a 


complete review of our financial condition. 


Write to 4, B. Olson, Manager of Agencies, for details of the excellent Agency opportunities availcble in twenty-six 























Page 15 


LIFE INSURANCE PRODUCTION, 1913-1934 


New Paid-for Life Insurance—Exclusive of Revivals, 
—42 United States Companies 


Increases and Dividend Additions 


(From Data Compiled by the Association of Life Insurance Presidents) 


(These companies had 83 per cent of the total business outstanding in all U. S. legal 


reserve companies on Dec. 31, 4933) 












































IONTHLY COMPARISONS FOR 1932, 1933 AND 1934 1930 
1933 1934 January $712,446,000 $218,027,000 
Mont! 1932 1933 1934 over 1932 over 1933 February 730,074,000 212,813,000 
March 883,895,000 264,415,000 
ORDINARY INSURANCE April 838,904,000 241,129,000 
po $614,040,000 $43 $435,676,000 —31.0%  2.9¢ pad Hepat ee Lepy yee 
Februar 575,497,000 424,395,000 —26.2 02 July Ly tryse typed 
March 592,333,000 526,280,000 —26.5 20.9 yn a Lene yes 247,506,000 
April 520,586,000 511,915,000 —18.6 20.8 Sentember 644 21n aap ate aa een 
May 487,284,000 524,542,000 11.2 21.2 O “ ies ‘ aa aan > 10,423,000 
oo 193,205,000 11.5 10.5 “tea 618,107,000 243,778,000 
July 445,208,000 6.7 6.5 November 591,605,000 208,482,000 
Aug : 443, 460, 000 4: 34°6: 38,000 447,871,000 2.0 3.0 December 749,505,000 228,803,000 
Septem 404,763,000 374,643,000 359,534,000 7.4 1.0 , ' ear on eine ae 
October 438,118,000 418.990;000 442,078:000 3:3 5 |, Rota, $8,500,433,000 $2,851,129,000 
Novem! 150,098,000 7 143,157,000 3.0 1.5 Over 1929 | 3:90 “1.6 
Decembe 519,246,000 165,533,000 527,309,000 10.3 13.3 ? rk a 
$5,992,493,000 $5,134,522,000 $5,581,165,000 14.3 8.7 
1931 
INDUSTRIAL INSURANCE January $594,741,000 $214,320,000 
1a $217,552,000  $168,312,000  $197,108,000 —22.69% 17.1 February 598,755,000 208,888,000 
Fet 220,568,000 168,400,000 196,816,000 23.7 16.9 March 718,751,000 246,663,000 
Mar 251,059,000 187,761,000 228,107,000 2 91.5 April 689,011,000 234,941,000 
April 236,898,000 183,462,000 220,366,000 6 20.1 May 671,243,000 236,294,000 
M: 56.000 190,138,000 226.013.000 i 18.9 June 671,039,000 50,658,000 
J 000 198,046,000 211, 47 3,000 2 6.8 July 604,290,000 53,228,000 
aly 206,641,000 205,780,000 A 1.7 August 545,549,000 246,908,000 
August 196,340,000 229 545,000 16.9 7.5 September 482,704,000 199,217,000 
Septen 174,156,000 180,105,000 ( 3.4 5.1 October 562,480,000 213,931,000 
October 198,053,000 212. 452.000 216, 139,000 7.3 1.9 November 586,432,000 230,344,000 
Noven 184,882,000 202,843,000 205,463,000 9.7 1.3 December 756,871,900 261,772,000 
Decembh« 154,864,000 194,030,000 239,873,000 3 23.6 " - - 
Total $7,481,866,000 97,164,000 
$2.477,267,000 $2,320,874,000 $2,527.229,000 6.3 8.9 Increase -1,018,567,000 3,965,000 
Over 1930 12.0% 1.997% 
GROUP INSURANCE 
$111,919,000 $22,546,000 $32,673,000 79.9¢ 14.9 1029 
Fe $5,122,000 16,842,000 26,862,000 52.0 59.5 peru 
Marc} 45,574,000 17,345,000 33,241,000 61.9 91.6 January $61 1,040,000 $217,552,000 
Apr 64,883,000 21,711,000 62,214,000 66.5 186.6 February 5,497,000 220,568,000 
May 19,113,000 22,450,000 10,989,000 54.3 82.6 March 592,333,000 251,059,000 
June 50,606,000 43,295,000 57,812,000 —14.4 33.5 April 520,586,000 236,898,000 
aly 36,984,000 42,456,000 16,975,000 14.8 10.2 May 487,284,000 222,956,000 
August 28,979,000 24,437,000 39,628,000 —15.7 62.2 June 504,329,000 213,298,000 
Septen 61,018,000 23,028,000 21.087.000 52.3 8.4 July 147,739,000 206,641,000 
October 38,868,000 25,920,000 36,206,000 —33.3 39.7 Augus 143,460,000 196,340,000 
November 36,262,000 41,483,000 28,137,000 14.4 —32.2 ee Se 174,156,000 
Decem! 67,810,000 55,693,000 71,394,000 —17.9 28.2 Getoner $33,118,000 198,053,000 
ee ae a November 450,098,000 184,882,000 
$627,138,000 357,206,000  $497,038,000 13.0 39.1 December 519,246,000 154,864,000 
Total $5,992,493,000 $2,477,267,000 
TOTAL INSURANCE Increase 1,489,373,000 319,897,000 
. ; ; Over 1931 19.9% 11.4% 
anuar $943,511,000 $614,431,000 $665,457,000 8. 
Fe 831,187,000 609,725,000 648,073,000 6.3 
Mar 888,966,000 640,414,000 787,628,000 23.0 
April 822,367,000 628,778,000 794,495,000 26.4 
May 759,353,000 645,320,000 791,544,000 22.7 
€ 768,233,900 687,776,000 762,490,000 10.9 January $42 3,000 $168,312,000 
aly 691,364,000 666,095,000 694,259,000 4.2 February 4 24, 483 3,000 168,400,000 
August 668,779,000 688,620,000 699 "879 ,000 1.6 March 435,308,000 187,761,000 
Septer 639,937,000 577,776,000 .556,000 ‘ 4.5 April 123,605,000 183,462,000 
October 670,039,000 657,362,000 39 5.7 May 132,732,000 190,138,000 
November 671,242,000 681,049,000 »757, 1.5 6 June 146,435,000 198,046,000 
ecem be 741,920,000 715,256,000 838,576,000 3.6 17.2 July 417,859,000 205,780,000 
- August 134,638,000 229,545,000 
$9,096,898,000 $7,812,602,000 $8,605,432,000 14.1 10.1 September 374,648,000 180,105,000 
October 418,990,000 212,452,000 
ove e 36.723 0? 842 
BY YEARS BEGINNING WITH 1913 AND BY MONTHS a See 0 te ee 
BEGINNING WITH 1930 
Ordinary Industrial Group Total =...! ; eat STL bee : aaa ane ane 

























$1,685, 7,000 $622 ,909,000 $20,828,000 $2,329,024,000 Over 1932 4 é 
1.641.753.000 662,600,000 15,474,000 2,349,827,000 ; = ears 
l 1,747,199,000 697,532,000 47 122,000 2,491, : 
16 2,162,193,000 703,743,000 78 0,000 2,944, 656, "000 
7 2.506, 000 737,810,000 178,336,000 3, 

18 2,617,125,000 793,187,000 246,656,000 3.656,968,000 1934 
; 19 1,565,714,000 934,807,000 425,574,000 5,926,095 5,000 January $435,676,000 $197,108,000 

2 5,537,.190,000 116,522,000 425,737,000 7,079,449,000 February $24,395,000 196,816,000 

21 4,555,518,000 1,257,759,000 111,083,000 5,924,360,000 March 280,01 228,107,000 
1922 5,012,444,000 1,418,801,000 276,428,000 6,707,673,000 April 115,000 20,366,000 
1923 6,003,960,000 1,720,054,000 520,045,000 8,244,059,000 May 542,000 6,013,000 

<4 3 5,000 1, 554,000 597,765,000 8,924,665,000 June 11,473,000 

729 ,000 2,38 59 ,174,000 998,784,000 10,730,048,000 July 2,256,000 

<5 703,000 2,566,059,000 1,050,605,000 11,395,367,000 August 7 $80,000 
192 ,000 2,667,333,000 824,372,000 11,272,005,000 September 5S 170,935,000 
ved 8 177, 821,000 2,692, 1,336,158,000 12,206,500,000 October 142, 4 16,439,000 
1929 8,.779,749,000 > 898, 1£3,000 1,185,366,000 12,863,274,000 November 143.157.000 ; 463.000 

4 8,5°9,433,000 2,851,129,000 1,092,119,000 12,443,681,000 December 527,309,000 39,873,000 

i 7,481,866,000 2,797,.164,000 796,163,000 11,0 193,000 

oe 5,992,493,000 2,477,267,000 627,138,000 9,096,898,000 rotal $5.581.165.000 $2,.527,229.000 
- ‘ 000 2,320,874,000 357,206,000 7,812,602,000 Increase 146,643,000 06,355,000 
1934 5,581,165,000 2,527,229,000 497,038,000 8,605,432,000 Over 1933 8 8.9 


February 14, 1935 


; fator, 


$64,314,000 
59,931,000 
73,234,000 
113,514,000 
91,263,000 
106,782,000 
130,036,000 
73,187,000 
138,492,000 
51,552,000 
59,295,000 
130,519,000 


$1,092,119,000 






93,247,000 
= Oc 
$78,363,000 


103,587,000 
61,918,000 
99,069,000 
71,845,000 
81,647,000 
46,186,000 
45,944,000 

7,300,000 
410,504,000 
28,595,000 

101,205,000 


$796,163,000 
000 


27.1° 





$111, 919 ) ,000 





64,883,000 
49,113,000 
50,606,000 
36,984,000 
28,979,000 
61,018,000 
38,868,000 
36,262,000 
67,810,000 


$627,.138,000 
-169,025.900 
21.2% 


$22,546,000 
6,842,000 
7,345,000 
711, 000 











©x 295 5 000 
2,456,000 
24,437,000 


3,028,000 
5,920,000 
41.483.000 
55,693,000 





1 
17 
re 
t 
2 


$357,206,000 
269,932,000 


13.0¢7 


,673,000 








2,214,000 
10,989,000 
57.812.000 
46,795,000 
39,628,000 
21,087,000 
36,206,000 
28,137,000 
71,394,000 





$42*,038,000 
1832. 000 
19.1% 


$11,07 


$994,787,000 
1,002,818,000 
1,221,544,000 
1,193,547,000 
1,096,260,000 
1,142,268,000 
1,089,947,000 





# 108.8 


27,000 


$12,443,681,000 


419,593,000 


3.3% 


S88 7,424,000 
911,230,000 
1,027,332,000 


1,023,021,000 
382,000 
1,003,.344,000 
903,704,000 
838,401,000 
719,221,000 
816,915,000 
845,371,000 


1,119,848,000 





5,193,000 
1,368,488,000 


11 P 
11.0 


£943,511,000 

831,187,000 

888,966,000 
57,000 
759,353,000 
768,233,000 
691,364,000 
668,779,000 
639,937,000 
670,039,000 
671,242,000 
741,920,000 





$9,096,898 8,000 





$614, 431 ,000 






640, 41 4. 000 
628,778,000 
320,000 
687.776,000 
666,095,000 
688,620,000 
776,000 
,362,000 
681, 049, 000 

715,256,000 

















$7,812,602,000 
1,284.296.000 


14.1% 


$665.457.000 
648 073,000 
787,628,000 
794,495,000 
791,544,000 
762,490,000 
694.259.0000 
699,879,000 
551,556,000 
694,718,000 
676,757,000 
838,576,000 
$8,605,4382,000 
792. 820.000 
10.1% 











——_ 
eee 
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Aetna Companies Mutual Benefit Life mented on by speakers and it was im. 
. ° ° pressed upon agents by the home office Mas: 

Hold Annual Meet Meeting in Lansing representatives that the Mutual Benef; 
(Concluded from page 123) GRAND RaApips, MICH., Feb. 11—Ap- is still primarily concerned with the 193 
proximately 100 agents reporting to the fundamental function of insurance. Ma 
tna Casualty and Surety Company Raleigh R. Stotz general agency of the protection of lives, rather than invest. ance 
immediately following his graduation Mutual Benefit Life attended the an- ment “frills” such as annuities and ep. will ¢ 
from Yale in 1927. After taking the jya) sales meeting here Saturday dowments. The agents were told that n lif 
Bond Training Course, he entered the attended by Oliver Thurman, vice- there have been fewer mortgage fore. 1935, 
Bond Department in 1928, In 1929, president and superintendent of agen- closures recently and that foreclosed ; The 
Mr. Brainard was transferred to the cies, G. Franklin Ream, his assistant, properties are selling more rapidly inatie 
Casualty Agenty Department wnere he and by Commissioner John C. Ketcham Commissioner Ketcham brought greet. nulat 
took the Casualty 1 —— . ourse. of the Michigan department. ings from the department which he has f int 
Later ne entered the Fidelity and Improvement in business and in the headed since the first of the year. His the e 
zt shige werent tegen mortgage investment field was com- talk was delivered at the banquet will 2 

where he remained until June, 1930, 1 

when he joined the Investment Depart- 7 i 
ment of the A®tna Life where he has = 
been employed during the last five oe 


“hte Sooent joined che aia ten | “Never Che Cwain Shall Meet” | 


1925, and was first employed in the 
Actuarial Department. In 1927, he 
was transferred to the Financial Di- TI d : h ’ 
vision and later to the Investment De- 1ose men an women who are rem. 2 
partment where he has since been em- , 
ployed under Vice-E resident J. H. making no preparation for an income 
Brewster, Jr. Mr. Spoerl was gradu- > 

ated from Harvard in 1921, and after- P P 
wards took special courses in account- In their Old Age need advice, and a 
ing at New York University. Prior to 


coming to the Astna, he was assistan =f , if] 
Rape ene -e life insurance salesman is qualified to 


cashier of the Home Title Insurance 








Company. Mr. Spoerl is a Fellow of ’ 
the Actuarial Society of America. ove it to them 
Mr. Johnson came to the A&tna in so ‘ : 


June, 1925, and was first employed as 


a field representative of the Group Di- Why not say it all in a 


vision. In 1931, he was transferred 

to the Home Office where he was made ; eee 

superintendent of the Group Division, tew words as \\ illiam 
’ 


which position he has held up to the 
present time. Mr. Johnson was gradu- ° 
ated from Oregon State College in 1922, Cobbett did: 
and immediately following his gradua- 
tion entered the employ of the Westing- sa - 
house Electric Manufacturing Company To be Poor and IN - 
as sales engineer. 
on y ene « 


an impossibility.” 





Trust Officer Explains 
Sphere of Action 


(Conclude d from page 13) 





standard by which each gets his legiti- 


mate share of the client’s business. - 
In conclusion, Mr. Weatherly ex- Seas Che rudential , is 
tended an invitation to the agents of ——— 28 
the Philadelphia Life to use the facili- mes 
ties of his organization and to call upon 
him for any information they might 
need concerning trusts for their clients. 
The meeting of the Plico Club was pre- 
sided over by Jackson Maloney, Vice- 
President of the Philadelphia Life In- 
surance Company. — 


B of Yenr 


te 


Insurance Company of America 





EpWARD D. DwuFFIELD, President 


Home Office, Newark, New Jersey 











The Spectator, February 14, 193° 
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office Massacnusetts Mutual Record Production Adjustment of Rates by 
nefit rye honor President Bradford H. Western and Southern 
1935 | ividend Scale In 10r of Pr i ler sr 
the Walker’s twenty-third anniversary in An adjustment of rates by the West- 
ance Massachusetts Mutual Life Insur- the company’s service, the field forces ern and Southern Life results in some 
vest ance Company has announced that it of the Life Insurance Company of Vir- jncreases at the older ages and some 
1 en- will con:inue its present dividend scale ginia, during the week of Feb. 4, pro- decreases at younger ages. The new 
that n life surance policies to Dec. 31, duced the largest single week’s busi- yates became effective Feb. 1. Two en- 
fore- 1935. ness in the company’s history. All rec- tirely new features in the rate book 
The e of interest allowed on divi- ords for both ordinary and industrial are substandard ratings and five-year 
jends left with the company to accu- were smashed. term. 
ulate remains at 4 per cent. The rate 
has f interest allowed on funds left with ic . 
His the company under settlement options SS A i a a 
et will also be 4 per cent. In 1934, 4% _ 4 
ner cent was allowed on funds remain- }. . \ 
a ng with the company under settlement — tnducta ou lalem enl 
ption. 
9 Illustrations of the scale for repre- DECEMBER 3lst, 1934 of the 
sentative policies follow: 
= Ordinary Life per $1,000 GENERALAMERICAN tie INSURANCE COMPANY 
Age at Issuc Ns 
- 0 35 10 15 50 55 60 WALTER Ww, MEAD, PRESIDENT 
em. 2 85 26.35 30.94 37.09 45.45 56.93 72.84 ° 
3 3.74 4.16 4.46 4.64 4.93 5.57 6.75 ST. LOUIS 
2 3.87 27 4.55 4.76 5.10 5.81 7.15 
) 4.01 4.37 4.66 4.87 5.27 6.08 7.55 == ' 
{ £13 4.50 4.76 ' 7.97 wbleittel —Assels 
OB Se 1 185 3 5. 5. a co Cash $ 5,162,648.37 
7 1.07 4.49 4.81 5.05 5.48 6.11 7.32 9.38 Bonds 
g 121 4.59 4.90 5.15 5.60 6.3: = 5 U. S. Government, Direct or Fully 
124 71 5 00 5 27 576 65 , ‘ ¢ "39 Guaranteed Obligations $ 3,864,174.58 
(45 482 509 539 56 a6 8 42 10.79 Other 14,481,159.90 18,345,334.48 
5 i 27 5.58 6.14 7 Rt! 42 2 ¢ Stocks 4,276,152.50 
) 6.20 7.46 8.45 9.95 12.05 14.59 17.6 Collatesal Loans 1,438,364.70 
Real Estate Mortgage Loans 19,251, 248.67 
at Real Estate Sold Under Contract 879,786.16 
= " ea . Real Estate, including Home Office Building 17,200,382.71 
= fwenty Payment Life per $1,000 *Interest and Rents Due and Accrued 1,726,516.77 
Age at Issue Due and Deferred Premiums (net) 2,950,152.50 
- ) 35 10 15 50 5S 60 Loans to Policyholders 27,432,320.61 
he a Lee ; baci ee Policy Liens $27,489,600.70 
em 7 32 rs } 36.17 40.34 «. 69 52. 83 62 - 6.59 Less—Earnings Applied to Reduce Liens. _3.233,312.00 24,256,288.70 
93 > 2 79 5.03 5.66 6.73 on 
9 > 4.16 4! : 497 5.28 592 7.16 Other Assets 341.650.02 
4.38 4.73 5. 5.17 5.53 6.24 7.61 TOTAL $123,260.846.19 
{ 1.16 4.60 4.94 5.19 5.38 5.80 6.59 8.07 —_—_— 
5 $38 4.82 5.38 5.60 6.08 6.96 8.57 >. 7 
1.61 5.03 5. 7 5.84 6.38 7.34 9.08 EE ‘ h [ s 
183 5.24 5.56 5.78 6.11 6.70 7.74 9.60 Auabililee. 
S 9.07 5.45 5.76 5.99 6.38 7.04 8.17 10.12 Policy and Other Insurance Reserves $114,510,2€3.69 
.69 5.S 23 6 8.61 10.64 Policy Claims in Process of Settlement 1,022,594.35 
u 2 9.90 9 6.47 9.08 11.14 Premiums and Interest Paid in Advance 1,005,096.75 
¢ 7.05 9.92 11.54 13.58 Dividends Left to Accumulate and Interest Thereon 653,798.93 
. 19 10.06 10. "83 11. ry 13.15 14.75 16.55 18.61 Borrowed Money None 
Reserve for Federal Income, Premium and Property Taxes 2,017,872.06 
3 Other Liabilities 1,169,707.91 
: enty Year Endowment per $1,000 ee edn her d to Policyholders rye 
Age at Issue Capital Stock... $ 500,000.00 
5 3 35 40 45 50 55 60 Surplus. ‘ 1,660,226.67 2,160,226.67 
em. 48.03 48,71 49.75 51.39 54.15 58.76 66.32 .. TOTAL $123, 260.846.19 
0 “ 4.66 4.88 4.99 5.18 5.69 ... 
4 ' -66 4.97 5.15 5.25 5.48 6.04 Note: *No asset is carried in respect to interest ru , sets in default. Mortgage loans ar 
4.70 5.02 5.28 5.45 5.52 5.78 6.41 , neidened in dafaule efeet ainete dave dullamemncs 
5.06 5.38 5.63 5.74 5.81 6.11 6.80 .. barons ia bieassaeminel 
D 5 5.75 5.96 6.05 6.14 6.47 7.20 Upon request. tt plete Annual Report for 1934 will be furnished 
- .86 6.13 6.29 6.35 6.47 6.84 7.61 sere , f f ? 
6.26 6.5 6.65 6.69 6.83 7.22 8.07 ; Prospective investors in life insurar re invited to take this Statement to their banker or financial 
: 68 6.88 7.00 7.04 7.22 7.64 8.54 ivisor for 
' l 7.3 7.37 7.42 7.61 8.08 9.04 
) 7.55 7.68 7.76 7.82 8.03 8.54 9.56 . = / 
.8 5 10.04 10.22 19.55 11.19 12.30 ae TEE TS 
: 15.13 15.32 15.57 15.89 16.35 16.99 17.88 ; 
ED.SS 16.55 86.90 5.8 DAVID M. MILTON, Chairman J. ROCKEFELLER PRENTICE 
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Metropolitan Life 
Names New Officers 


The Metropolitan Life has announced 
the appointment of three new officers, 
range from 2¢ 
to more than 40 years. Roy R. Ben- 
jamin, who for a number of years has 


whose service records 


been general supervisor in charge of 
division, was 
John 


the Ordinary actuarial 
appointed an assistant actuary. 
k. Harris, a specialist in life insurance 
Edward M. Keys, 


insurance trusts 


underwriting, and 
recognized expert on 
and settlements and business insurance, 
were named assistant secretaries of the 


company. 


SOUTHERN ROUND TABLE 


Term Insurance? 


as a protection 
against dollar 


devaluation. . 
NO e LIFE INSURANCE COMPANY 


The Buffalo Mutual ‘10 or 20 year Mod- 
ified Whole Life” does a better job than 
Term Insurance and at a lesser net cost. 
Field men in New York and Ohio interested in 
our line are invited to write for the facts on these 
currently important Policies. Address your letter 
10 our Supt. of Agents, E. Parker Waggoner, Home 


Office, 452 Delaware Ave., Buffalo, N. Y. - 








AND RESEARCH BUREAU 


{NNOUNCES PLANS FOR MEETINGS IN VIRGINIA 


Plans for the Southern Round Table 
of the 
be held in 


Life Advertisers Association, to 
April 29-30, 
into 


Richmond, on 
brought definite 


indications this 


being 

from all 
gathering will be as 
held at 
points in previous years, it is stated by 
John Murphy, Public Relations Man- 
ager of the Pan-American Life Insur- 


are now 

form, and 
instructive and 
southern 


valuable as those 


ance Company, who is Chairman of 
the Southern Round Table. 
The Life Insurance Sales Research 


3ureau last year at Greensboro, North 
Carolina, conducted a conservation con- 
ference in connection with the Southern 
Round Table; and the success of this 
meeting has led the Bureau to carry 
forward this project on a larger scale 
this spring. Plans as announced by 
Kenneth R. Miller of the staff of the 
Research Bureau call for a meeting of 
the agency officers and conservation and 
southern life 
convene at the Hotel 
Cavalier at Virginia Beach, on May 
1-2, immediately following the Southern 
Round Table meeting at Richmond. 
The 


mgs as 


advertising men of the 


companies to 


for these two meet- 
prepared by Messrs. Murphy 
and Miller will be of an unusually inter- 
esting nature, and will result in a large 


programs 


insurance 
Virginia for the 


attendance of representa- 


four days 


tives n 


scheduled. In addition to men from 


officials of 
panies in the north and central 


southern companies, com- 
west 
and representatives of the trade press 
will be welcome and many have already 
announced their keen interest in being 
present. 
Tentative 


Round 


plans of the Southern 


Table call for 


sessions of the 


advertising men on the morning and 
afternoon of Monday, April 29, at which 
discuss current 


selected speakers will 


topics in their work, and awards will 
be given for the leading exhibits sub- 
mitted. At 
meeting with the Richmond Association 
of Life Underwriters is contemplated, 


noon on that day a joint 


when ideas regarding the common in- 
terests of the men in the field and ad- 
vertising representatives in home offices 
can be fully exchanged. It is hoped that 
many agency executives will take oc- 
casion on that day to visit their Rich- 
mond agencies and attend this luncheon 
with their general agents and 
their underwriters. 

On Tuesday, April 30, the attendance 
at the Southern Round Table will be 


local 





— 


Reliance Establishes 
Record for January 


The greatest volume of new life jp. 
surance in January since 1932 was paid 
for last month by the Reliance Life 
Insurance Company of Pittsburgh. It 
amounted to $3,878,703 and exceeded 
January, 1934, by 61.3 per cent, and 
January, 1933, by 66.1 per cent. New 
accident insurance issued in January 
gained 10.3 per cent and weekly in- 
demnity health insurance gained 15 per 
cent over the corresponding month of 
last year. 


broadened to include agency, conserva- 
tion, and advertising men, and the pro- 
gram will be of value to all men in these 
related lines of activity. 

Following luncheon on that day the 
delegates will drive their cars from 
Richmond to Virginia Beach, stopping 
over for an hour or more in ancestral 


Williamsburg, which, in its restored 
condition, is one of the most interesting 
cemmunities in the country. The party 
will also have time to visit the nearby 
Jamestown, the site of the 
English settlement in 


Yorktown, celebrated 


points of 
first permanent 
this nation, and 
for its Revolutionary campaign, before 
proceeding east to the coast. The dele- 
gates will arrive at the Hotel Cavalier 
in time for dinner, and will find them- 
selves comfortably housed in one of the 
finest hotels on the Atlantic 
Coast. 


resort 


LEAD AGENTS OF GREAT-WEST LIFE 











Mr. Knight (Left), Winnipeg is 1935 president of The Great-West Life Hun- 
dred Thousand Club, while Mr. Cohn, Detroit, is aggregate leader. Office in 
this club is based on personal production. 
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N.A.i..U. Convention Plans 
Reported Well Under Way 


Wit committees appointed and al- 
ready functioning, plans are moving 
ahead smoothly to make the 1935 con- 
yention of the National Association of 
Life Underwriters, to be held here dur- 
ing the week of Sept. 16, an outstanding 
event in the history of the organization. 

M. C. Nelson, Des Moines, of the 
Equitable Life Assurance Society of 
New York, is general chairman of con- 
vention committee. Alexander E. Pat- 
terson, Chicago, of the Penn Mutual 
Life Insurance Company, is program 
chairman, and Maxwell L. Hoffman of 
the N.A.L.U. headquarters staff, is con- 
vention manager. 

The Des Moines executive committee, 
in charge of local arrangements, is 
composed of Mr. Nelson as chairman; 


J. J. Hughes of the Northwestern Mu- 
tual, vice-chairman; Fred Appelquist 
of the Union Central, Charies E. 


Brown of the Mutual Life of New York, 
Claude Fisher of the Connecticut Mu- 
tual, Ernest R. Gray of the Prudential, 
Jack Hilmes of the Equitable Life of 
Iowa. A. H. Pickford of the Provident 
Mutual, Martin Seltzer of the Aetna 
Life, and J. A. Spargur of the Bankers 
Life Company. 


She Was Insured 
86 Years Ago 


Life insurance for women is some- 
times thought to be a modern develop- 
ment. However, a recent examination 
of the policy records of the Canada 
Life brings to light the interesting fact 
that a policy for £1,000 Sterling was 
ssued as far back as 1849, two years 
after the founding of that company, to 
a lady who resided in Quebec City. An- 
other policy for £1,000 was issued in 
the following year to a lady living in 
Montreal. It is interesting to note that 
sterling currency was in use in Canada 
in those days. 


Stranded Salesman 
Uses Plane Delivery 


An enterprising member of the 
Windsor Branch force of the 
Canada Life was recently stranded on 
Pelee Island, after having secured 
three applications, for which he had 
collected $710 in cash. As the boat 
service had been discontinued, he was 
faced with the prospect of waiting with 


sales 


Spectator, February 14, 1935 








in Midwest 


Productive territories in IOWA and 
NEBRASKA now available for general 
agents to represent this strong, old line 
mutual company. If you’re interested in 
a real money-making contract that will 
build you a financial future—write at once 
and tell us about yourself. 

Assets $4,058,225.04—458« increase 


in last decade and a half 


THE OLD LINE 


Cedar Rapids Vite 


INSURANCE COMPANY 


Cedar Rapids, Iowa 
Colonel C. B. Robbins, President 


C. B. Svoboda Jay G. Sigmund 
Secy. Vice-Pres. & Agency Director 








this large sum of money on his person 
until transportation 
sumed. Anxious to turn in his appli- 
cations and cash as quickly as possible, 
he looked about for some means of get- 
ting through and finally arranged to 
have himself flown across to the main- 


service was re- 


land, whence he made a quick trip to 
his branch office. 
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AS | LIVE 


By FRANK ELLINGTON 


LASH! Walter Winchell, the sin- 

dicated columnist of Broadway, who 
has been trying to go decent since he 
became nationally notorious, reverts to 
type when he gets a toothache—with 
the type, described in printer’s lan- 
guage, being four point lower 
How that man must hate insurance 
salesmen—and vice versa. 


case. 


* * 


AM referring, of course, to that snide 
| and poisonous attack on 

salesmen in Winchell’s widely published 
column for last Thursday in which he 
said those persistent autograph seek- 
ers—“nuisances”—around Flemington, 
N. J., will, no doubt, “grow up to be 
life insurance salesmen... . 


insurance 





Or maga- 
This 


particular combination of bad taste and 


zine house-to-house canvassers.” 


rotten ethics cannot be dismissed with 
the explanation that it merely amount- 
ed to an exhibition of ill-chosen humor 
because it was quite plain that no hu- 
mor was attempted or intended. Per- 
haps the man was a bad actor before 
he left the stage and went to work for 
newspapers. At any rate, he ought to 
rate as Public Enemy Number One 
with the Frontier Safety Committee 
just at present. 


. « 


ALTER WINCHELL’S column is 
TO ecchahiy as extensively read as 
any other newspaper feature in Amer- 
ica, aside from that written by Arthur 
Brisbane, and it is regrettable that he 
doesn’t stick closer to the Hauptmann 
trial and the vital statistics of the the- 
atrical world. It would be all right if 
he wanted to crack an occasional “in- 
agent” joke if Izzy Ellison 
would tell him a good one, but it is 


surance 


hard to understand how any one with 
a regard for the opinion of his readers 
could be so unfair and insulting to a 
group whose social and business stand- 
ing admittedly is so far above his own. 
Or perhaps that’s why. The man 
has been insulted himself to the point 
of complex and, try as he will, he just 
can’t be nice. He does try to be regular 
and human, though, as witness in the 
same column how heartbroken he was 
over the illness of his baby girl. Oh, 
well, it takes all kinds of people to 
make a world, although if you would 
pin me right down to it I couldn’t say 
why. 
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Rose D. Kramer, 1 gent for 


The Philadelphia Life 


lr is not hard to find the reason for 

the success of Rose D. Kramer as a 

life insurance agent. For the only 
woman agent in Philadelphia of the 
Philadelphia Life is the living proof 
of all the arguments ever advanced by 
the vast army of agents in the sale of 
life insurance. As a young bride, Rose 
Kramer did not believe in life insur- 
ance She did not think that her hus- 


band should 


} 


“spend” the money for 
fe insurance. Ten years ago her hus 
band was killed in an accident. His 
business was in a rather precarious 
position. When the executors were fin- 
ished nothing was left. All that the 
young widow had was life insurance 

With two young sons—one nine and 
the other six—to take care of, she re- 
alized the value of life insurance. Het 
husband had left an insurance estate 
But all of it was not pay- 
Part of it was made pay 


of $100,000. 
able to her. 
able to the estate and that part his 
creditors took. 

In leaving his insurance her husband 
had been wise. But not wise enough. 
He had made the insurance payable 
in monthly income, but he had inserted 
a clause to the effect that if she so 
desired she could collect the entire lump 
sum at any time. Her lawyer pointed 
this clause out to her and suggested 
that she take the money and invest it 
herself. So she put the money into 
building and loan shares and _ into 
banks, most of which went up, and into 
stocks, all of which went down. So she 
learned, through bitter experience, the 


way life insurance should be sold and 
how it should be left so that the pur- 
poses for which it was taken out would 
be carried out in their entirety. 

Mrs. Kramer appreciated the efforts 
her husband had made to protect her 
and the thought came to her that there 
were many wives who thought of life 
insurance as she had once thought and 
that it would be only fair to them to 
see that their husbands carried life in- 
surance. So it was that she became a 
life agent nine years ago. 

She knew then, as she knows today, 
that life insurance should not be made 








Plate No. 2, ‘The Lincoin 
Family.”’ from “ABRA- 
HAM LINCOLN—BIOG- 


RAPHY IN woob.- 
CUTS."" Reproduced by 
permission of Charles 
Turzak, Chicago. 


SELF-RELIANCE 


Though rough and crude _ the 
cradle of the child and plain and 
simple all the furnishings, the infant 
days of Lincoln were improved by 
just and pious parents. 


Appealing to the public in his 
first political address, Lincoln said 
that he had no wealthy or popular 
relatives or friends to recommend 
him Neither partiality nor favor 
contributed to his progress; merit 
alone was responsible for his ad- 
vancement He was a living ex- 
ample of his own maxim: “Success 
does not so much depend on externai 
help as on self-reliance.’ 


THE LINCOLN 
NATIONAL LIFE 
INSURANCE 
COMPANY 


Fort Wayne, Indiana 
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payable to the estate and that it should 
not be left in lump sums, where it 
would be a temptation to widoy 

When she first started selling life 
insurance she tackled her friends and 
relatives. As her sales grew she in- 
voked the endless chain method and 
today she no longer depends upon rela- 
tives or friends. She has prospects ga- 
lore. 

Believing that her evenings belong 
to her family, she refrains from mak- 
ing evening calls except in extraordi- 
nary cases. She-plans her calls dur- 
ing the day, while her sons are in 
school. She believes that every mem- 
ber of a family should be insured. She 
points out that the average young 
couple could not afford to take care of 
the burial of their young child in the 
event that such a calamity should be- 
fall them. From a selfish angle alone, 
they should insure the child. 

Should the child live, which they all 
hope and pray will be the case, the 
policy proceeds can be used toward the 
youngster’s higher education. And, 
somewhat along the same line, she ad- 
vocates the insuring of the wife. 

Mrs. Kramer, in reply to the ques- 
tion, said that she prefers selling men, 
as they are more business-like and are 
quicker to make up their minds. She 
was asked whether she used her own 
experiences to help her sell life insur- 
ance. Her answer was very rarely. 
She did not want to capitalize upon her- 
self, and it was only in very stubborn 
cases that she pointed to herself as 
an example of what life insurance does. 

She believes that life insurance is the 
greatest thing there is. She carries it 
herself and she has her two sons in- 
sured. This, then, is another story of 
the widow who is carrying out in prac- 
tice the saying that “if every wife knew 
what every widow knows, every hus- 
band would carry life insurance.” 


Prudential Manager 

Morgan O. Woodward of Middles- 
boro, Ky., has been promoted by the 
Prudential Insurance Company of 
America to the position of manager of 
its Louisville Ordinary agency, located 
in The Starks Building, Fourth and 
Walnut Streets. 
Partridge Appointed Manager 

A. H. Curtis & Company, general 
agents in Boston of the New England 
Mutual Life Insurance Company, an- 
nounce the appointment of Richard W. 
Partridge as agency manager of their 
branch office, 140 Congress Street. 
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“Thou Shalt Not Kill” 
Travelers Book Title 


Annual! Publication on Automobile 
Accidents a Forceful Docu- 
ment Widely Distributed 


By means of unusual photography 
and paintings and drawings of promi- 
nent artists and cartoonists, many of 
which illustrations are reproduced in 
full lor, the Travelers Insurance 
Company, Hartford, Conn., has made 
its latest annual publication on auto- 
mobile accidents and their causes even 
more forceful than the four preceding 
booklets. More than 135,000 copies of 
the publication, which is distributed 
free, will be needed to take care of re- 
quests on file before the compilation of 
the material was completed, and to 
make possible the entire distribution 
the press run of the booklet will con- 
tinue more than a month. 

The new booklet which is a successor 
to “The Great American Gamble,” 
“They Call Us Civilized,” ‘“Tremen- 
dous Trifles” and “Worse Than War,” 
is entitled “Thou Shalt Not Kill.” The 
cover design as well as the inside front 
cover and the back cover are by Howard 
Scott, and all appear in four colors. The 
nside back cover, also in four colors, is 
by Charles E. Bracker, and compares 
automobile accident deaths and injuries 
with war casualties. 


Accident Problem Discussed 


Discussion of this country’s automo- 
bile accident problem appears in the 
booklet under the names of Marlen E. 
Pew, editor of Editor and Publisher and 
the Fourth Estate; Eddie Cantor, and 
Frank M. Kreml, lieutenant of the 
Evanston (Ill.) police department and 
director of that city’s accident preven- 
ion bureau. Another contributor is 
Howard Brubaker, a regular contribu- 
tor to the New Yorker. 
new booklet by the Travelers 
ntains 56 pages and besides the many 
llustrations setting forth the funda- 





mental causes of automobile accidents, 
numerous tables of statistics are pre- 
sented to show the various circum- 
stances which were involved in the 
accidents which resulted in 
336,000 persons being killed and nearly 


SR? 01 {) 
4 million injured last year. 
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Although practically two-thirds of 
the accidents which occurred last year 
involved driving pedestrians 
paid the highest price in the loss of 
life as shown by the death of nearly 
16,000, or 44 per cent of the total fatal- 
ities, the booklet points out. 


errors, 


Excessive Speed Cited 


Too much speed for time and place 
is cited as the dominant factor in the 
greatest seriousness of automobile acci- 
dents last year. As an example of the 
extreme hazard produced by driving too 
fast, the rate of death per accident be- 
cause of exceeding the speed limit was 
10 per cent worse last year than the 
average of all accidents involving driv- 
ing errors. 

Available records for the year show 
that 3.16 per cent of the drivers in ac- 
cidents were declared to have been 
under the influence of intoxicants as 
against 2.43 per cent in 1933, an in- 
crease of one-third. 


Agents’ Committee Named 
to Handle Miami Meeting 


Local and state committees for the 
mid-year meeting of the National As- 
sociation of Insurance Agents, to be 
held the week of March 17 at the Miami 
Biltmore Hotel, Coral Gables, Miami, 
have been appointed, it was announced 
this week. The local committees are 
drawn from the membership of the 
Greater Miami Insurance Board. 

Chairman of the various committees 
General committee, L. 
Roosevelt 


are as follows: 
L. Sertel; entertainment, 
Houser; registration, Miss G. E. Terry; 
golf, J. H. Andrews; ladies’ entertain- 
ment, Mrs. George C. Stembler; 
finance, F. B. Adae; automobile, Briggs 
Branning; publicity, Shelby Langston; 
reception and information, James L. 
Mixon. 

The state committee is composed of 
President Payne H. Midyette of the 
State Association, chairman; Vice- 
President L. P. McCord, Jacksonville; 
National Councillor E. Finley Cannon, 
Gainesville, and the following members 
of the board of directors: Hunter 
Brown, Pensacola; B. L. Davis, Arca- 
dia: W. Pat Fisher, West Palm Beach; 
Clifford A. Payne, Jacksonville; Ken- 
neth MacDonald, Lakeland; O. W. Shel- 
ton, Bradenton, and O. Mitchell Stall- 
ings, Tampa. 


Auto Groups Propose 


Bureau for Loss Data 


Appoint Committee to Survey 
Conditions and Draft Plans for 
Centralizing Information 


The Automobile Underwriters Club 
and the Automobile Claims Association, 
at a joint meeting in New York last 
week, discussed plans for setting up a 
central bureau for loss information on 
automobiles. It was proposed that the 
bureau be modeled after the loss in- 
formation bureau of the National 
3oard of Fire Underwriters, and a 
committee was appointed to survey con- 
ditions and draft plans to be submitted 
at a future meeting. 

The committee consists of D. H. Col 
linson of the North British & Mercan- 
tile, president of the Automobile Claims 
Association; Walter Meiss, London As- 
surance, president of the Automobile 
Underwriters Club, and as ex-officio 
member, J. Ross Moore, manager of 
the National Automobile Underwriters 
\ssociation. 

The suggestion was made at the 
meeting that membership in the pro- 
posed bureau might be 
pulsory in order to facilitate the de- 
tection of “repeaters.” It also was 
proposed to include plans for exchang- 
ing credit information with the Na 
tional Board of Fire Underwriters and 
the National Bureau of Casualty & 
Surety Underwriters. 

William P. Cavanaugh, loss manager 
of the National Bureau, described the 
workings of that organization’s loss 
information clearing office and told of 
its success in curbing fraudulent 
claims. Recommendations also were 
heard from Captain Edward Dillon, 
head of the automobile theft squad of 
the New York Police Department; 
Harry Shedd, director of the Automo- 
bile Underwriters Detective Bureau, 
and Harry Bragg, manager of the Au- 
tomobile Merchants Association of New 
York. 


made com- 


Licensed in California 

License to write business in Cali- 
fornia has been issued the Knickerbock- 
er Insurance Company of the Corroon 
& Reynolds fleet. R. R. Chapman, 
Pacific Coast manager of Corroon & 
Reynolds, is named general agent. 























An Exceptional Opportunity 


For Texas Agents 


Direct Agency Contracts Low Cost 
High Commissions Non-Medical 
Very Liberal Renewals Child Forms 


Splendid Territory Modern Policies 


Pioneer Legal Reserve Company of the Southwest 


Texas Life Insurance Company 


Wm. D. Mayfield. V.-Pres. 


Write Today. Waco, Texas 




















MISSOURI INSURANCE COMPANY 
ST. LOUIS, MISSOURI 


CAPITAL FULLY PAID $200,000.00 


Admitted Assets December 31, 1933 $764,510.50 


FIRE REINSURANCE TREATIES | 


Eagle Fire Insurance Company 
New Jersey 


Baltica Insurance Co., Ltd. 


Denmark 
Franklin W. Fort Thomas B. Donaldson 


18 Washington Place, Newark, N. J. 
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FIRE AND LIFE 


2, ASSURANCE CORPORATION, Lid. 


FREDERICK RICHARDSON, United. States Manager 
GENERAL, BUILDING - 47 & WALNUT STs. 
PHILADELPHIA 











































THE LIFE INSURANCE YEAR BOOK | 
1934 EDITION 
THE SPECTATOR 


56th and Chestnut Sts. Philadelphia 





OPPORTUNITY! 


Desirable Territory Open for General Agencies 
Liberal Contracts 


THE CAPITOL LIFE INSURANCE COMPANY 


Denver, Colorado 
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FOURTH EDITION 


THE AGENTS KEY 


TO 


FIRE INSURANCE 


by ROBERT P. BARBOUR 


For the past seventeen, years this has been the 
standard text and reference book of fire insur- 
ance for the use of agents and brokers in the 
solicitation and writing of business. 


It has been thoroughly revised, brought up to 
date, and republished, with the inclusion of 
much added new material, in a larger size, and 
containing more than 570 pages. 


“One of the two most valuable books in 
the library of the Insurance Society of 
New York.”—Eastern Underwriter. 


Price, per copy, $3.50 
Liberal discount on quantity orders. 
THE SPECTATOR 


N.W. Cor. 56th & Chestnut Sts., 
Philadelphia, Pa. 








The Life Insurance Year Book 
1934 EDITION 


THE SPECTATOR 


56th and Chestnut Sts. Philadelphia 
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EARLY RETURNS OF FIRE INSURANCE COMPANIES 


The fo'lowing figures from statements of Fire Insurance Companies covering the years 1934 and 1933 have been compiled 
from returns made direct to The Spectator. 
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2 80,9 k 5,95 62 i 16,244 68,004 
Dealer M M x { 4 52 907 20.054 eo 30.504 9.57 f RRO 
OM Naesmcs ‘ {1 g 48,42 g 27,038 25,569 ) 
xé "xchange Ins. Corp., N y (19384 1,000,000 9 4 'e 1 683.274 9 R37 16.01¢ 60 579.729 000 
3 1,000,000 18,134,012 8 980.554 1282.587 371,800 d 3,956,756 1,000.0 
Mut. Fire, N. ¢ I {19 } 74 7,4 2,208 
{ 4 298,2 9 et 769 
Grea tern Fire, White Plains, N.Y 1934 250,000 646,307 1927 57,859 d 25,067 He 
} 1933 250,000 7631,944 gq 262.63 h 45.188 57.159 a 9.95 
ir Cash Depos \I Hur rr. 34 ( > go ¢ 24.04 f 1K 
; , 4 st 91 yA 61 
verme! Mut I ur ™ 1934 2.488.022 if 632 } 5 9 52 j 3 ( } 
) 133 gq 2.30 1 ) a 057 } 0 ( 4 $28,971 2 S05 
re Mut. Fire, Mason (¢ 1934 1,87 9 0 229.089 ),72 1 
R ) 291.4 188.046 R¢ 7 74,077 60,4 
Fire, New Orleans, La. ; (1934 200,000 S88 632 25 814 112.928 d 35,657 2 
) 10. 006 TARR 124 g 19 OF d 29 { 22 O04 
I & Bus. Men’s M Harris { 8 71,77 f 24 39 
ee } 1933 1.17 8 ‘ 2 7 q f 220 801 
f Mut. Fire, ( Ss. ( 134 ; 25.9 8.152 69.99% 
} 29 8 19.32 § 028 2 72 0 
Fir R ¥ 34 2 vf 168,8 224,7 173 11,040 0.000 
14 20) ( a7 919 1418 23,965 9.000 
I Ch é N. ¢ { 34 200.001 9 “434 ‘| yk 13.971 
} 33 00,000 19 “i 62.27 j 55 ) 69 
Mut. Fire, Pr ence, R. ] {1934 29 iF ( ’ 7 19,53 is ) 
) 133 1 7 x 14 7 47,24 14 ; 6.797 46.87 
be nen's M \I uke { ) 3 232.0 48 ’ 20.4 
\ / ’ ~ y 7 2,18 2 yA | 4. 
( 1 y Mut Mansfis« O} (19 2 94 169.74 ’ , 7 
; g ; x rt 1s r 2 42 7 
Tt re Atlant ‘ N | { 34 BAI) Of s } 
> 19 00.0 rel s 22, 2.168 
Fire e a) { 134 5 47 7 oa 
} 19 9 g ) ‘ 
Fire, Hartfor ( 1934 2 ), 00% g 18 84 18 15 072,257 7 
)] ; 2,000.0 a j ; 4 1.832 722 19 47 j { Q 
& Marine, Hartford, Conn. {1934 1,000,000 4,819,48 967,022 126,55 560.8 
} 1933 1.000.000 7 4,5 S 5 2,196,767 h 60,15 1,037,9 199,41 
ides $3,087,323 contingency reserve and $500,000 confi ration reserve. alIncludes $1,200,000 miscel. res. and $500 
reserve. dExcludes adjustment expenses f Paid policy gq Bonds amortized; stocks at convention value h Cont 
erve. k Security depreciation reserve lIncluding $37 /9 special contingency reserve and $245,188 cont. reserve mC 
— r Amortized values s Book value (cost). ft 5S} reserve Bonds r t value without amortization; stocks 
value 
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Mi.ler Named Supervisor 
by the Commercial Union 


Fk. W. Koeckert, United States man- 


ager of the Commercial Union Assut 
ance group, has announced the ap- 
pointment of H. W. Miller, special 


agent for Central New York, as super- 
sor of the group’s automobile writ- 
Eastern and Western terri 


ngs n 


ori 

Mr. Miller joined the Commercial 
Union group in 1913, serving as a 
unior clerk in various underwriting 


lepartments until 1917, when he en- 


tered the World War. Upon his re- 
turn in 1919, he was appointed special 
agent in central and western New 
York, with headquarters in Syracuse. 
He is a past president of the Syracuse 
Field Club, and served four years on 
the executive committee of the Under- 
writers Association of New York State. 


To Entertain Commissioner 

The Grand Rapids Association of 
Agents, Grand _ Rapids, 
Mich., is planning a dinner at the 
Pantlind Hotel, Feb. 19, at which John 
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Urnbaine gire Snourance Co. 


“Parto, France 


“WELL SEASONED” 


So easily expressed, but there are 


many business cycles through which 


a company must pass to earn the 


title. 


This Company is almost a century 


old—well seasoned. 


Fire Reinsurance Only 


FESTER. FOTHERGILL « HARTUNG 


United States Managers 


10 William St. 


New York City 


—, 


C. Ketcham, new commissioner of 
Michigan, will be the honor gu 


Organization Companies Cut 
Rates in Washington State 


SAN FRANcisco, Feb. 9 
reduction of 30 per cent in all fire 
rates was voted at a meeting yesterday 


A straight 


of a group of companies doing busi- 
ness in the State of Washington. The 
group represents the majority of com- 
panies usually designated as board or 
organization companies as distinguished 
from the small group of independents 
which continuously deviate from bu- 
reau rates. 

The group also voted to delegate to 
one Seattle attorney, Fred Clarke, the 
authority to meet all other deviations 
from bureau rates which may be filed 
by deviating companies. This attorney 
was instructed to file the 30 per cent 
deviation at once. The companies 
rescinded the action of the so-called 
Washington committee in its rate cut 
of 10 per cent on brick mercantiles and 
5 per cent on stocks last year and 
rescinded the recent action of revising 
the term rule, the latter being re- 
stored to its former level of two and 
one-half times the annual rate for 
three-year business. 


Introduce Bill to Recodify 
Arkansas Insurance Laws 

The insurance recodification _ bill 
sponsored by Commissioner of Insur- 
ance U. A. Gentry has been introduced 
in the Arkansas Senate by Senator 
Shaver. It consists of 102 typewritten 
pages with seven additional pages for 
index. 

Commissioner Gentry 
drafting of the bill, which has the ap- 
proval of a special committee appointed 
by him after authorization by Governor 
J. M. Futrell. The purpose is to 
eliminate obsolete sections of the pres- 
ent laws and to provide a more satis- 
factory handling of insurance matters 
in Arkansas. 


supervised 


Registered in Canada 

The Eureka-Security Fire and 
Marine, of Cincinnati, has been regis- 
tered to transact in Canada the busi- 
ness of fire insurance, and sprinkler 
leakage, tornado and explosion insur- 
ance limited to the same property as is 
insured under a policy of fire insur- 
ance of the company. L. T. Hargreaves 
of Toronto has been appointed Cana- 
dian chief agent. 


The Spectator, February 14, 1935 








Ho! 
fror 


Jo 
inlal 
men 
cant 
nou! 
28, 
ler 
dep 
p lit 
his 
char 
depe 
sion. 

M 
ance 
men 
Com 
yeal 
ous | 
that 
Stat 
the 
Yor! 
1921 
Brit 
whic 

M 
care 
have 
year 
prob 
with 


Spec 
in V 
JE 
cuit 
Cour 
F. 
$36,’ 
ing 
refe} 
sura 
Cire 
Sevi 
shou 
ance 
sour 


prev 


Mick 
Loss 


Ls 
woul 
them 
to t! 
pani: 
in di 
Tere, 
the } 
shaw 
woul 


lay 


ns 
ed 
ey 
nt 
ies 
ed 


nd 
nd 
ng 


nd 
or 

















= 


EVENTS * 


FIRE 








—_—_—— 
—_~ 


Hollerith to Retire 
from North British 


John P. Hollerith, secretary of the 
inland marine and special lines depart- 
ment of the North British & Mer- 
ecantile group of companies, has an- 
nounced that he will retire as of Feb. 
98, 1935, when Secretary Charles Wel- 
ler will take over supervision of that 
department for the New York metro- 
Mr. Weller will continue 
secretary in 


politan area. 
his present duties as 
charge of the brokerage and service 
department and the general cover divi- 
s10n. 

Mr. Hollerith started in the insur- 
ance business in the Western depart- 
ment of the Hartford Fire Insurance 
Company at Chicago. During the 22 
years with the Hartford he filled vari- 
ous office positions and also represented 
that company as special agent for the 
State of Indiana. In 1918 he joined 
the America Fore group in the New 
York office as assistant secretary. Since 
1921 he has been with the North 
British group in the position from 
which he now retires. 

Mr. Hollerith, after he has taken 
care of some personal matters which 
have been slighted by him in recent 
years due to press of business, will 
probably go on a sea trip to California 
with Mrs. Hollerith. 


Special Referee Expenses 
in Missouri Rate Case 

JEFFERSON CiTy, Mo., Feb. 11—Cir- 
cuit Judge Nike G. Sevier of the Cole 
County Circuit Court, has allowed D. 
F. Calfee, Jefferson City attorney, 
$36,750 expenses for his services dur- 
ing the past four years as special 
referee in the 16 2/3 per cent fire in- 
surance rate litigation pending in the 
Circuit Court. In his order Judge 
Sevier directed that the expenses 
should be shared equally by the insur- 
ance companies and the State of Mis- 
souri and are in addition to the fees 
previously allowed by the court. 


Michigan Bill Would Deduct 
Loss from Agents’ Balances 


LANSING, MicH., Feb. 11—Agents 
would be given power to compensate 
themselves for real or alleged damage 
to their agencies by reason of com- 
panies represented becoming involved 
n difficulties under terms of a bill of- 
fered the Michigan legislature during 
the past week by Senator Earl W. Mun- 
shaw of Grand Rapids. The measure 
would permit an affected agent to off- 
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set his claimed losses against the 
premium balance owed any company 
which was taken over by the insurance 


department or placed in receivership. 


Boston Premium Volume 
Dropped in Second Half 

Fire insurance premiums written in 
Boston during the second half of 1934 
totaled $2,830,538, as compared with 
$2,924,262 in the like period of 1933, 
according to returns made to the Bos- 
ton protective department. The 1934 
volume included $212,000 written by 
mutual companies. 

Ten fire companies had a premium 
volume in excess of $50,000 as follows: 
Home of New York, $66,504; Hartford, 
$66,243: Insur- 
ance Company of North America, $62,- 
847; Continental, $61,869; Royal, $55,- 
623; National of Hartford, $53,678; 
Dubuque, $52,223; Liverpool & London 
& Globe, $51,672, and Boston, $50,349. 


Pennsylvania, $65,009; 


Agricultural and Empire State 
Dividends Higher This Year 

Directors of the Agricultural and 
Empire State Insurance Companies, 
Watertown, N. Y., 
dividend of 75 cents a share payable 
April 1 to stockholders of record March 
26. This is an increase of 10 cents a 
share over 1934. 

All officers for both companies were 
reelected at the meeting. At the stock- 
holders’ meeting, immediately preced- 
ing the directors’ meeting, Perley A. 
Pitcher, member of the New York State 
Senate, was elected a director to fill 
the vacancy caused by the death of 
Delos M. Cosgrove. 


have declared a 


Corroon & Reynolds Gets 
the Switzerland General 


Bertschmann & Molloy, United States 
attorneys of the Switzerland General 
Insurance Company, Ltd., of Zurich, 
have appointed Corroon & Reynolds, 
Inc., as general agent in the New York 
metropolitan and suburban territory 
for fire and allied lines of insurance, 
excepting automobile, marine and in- 
land marine. The company entered the 
United States for direct ocean marine 
in 1872. 

The Protective Mutual Fire of Chi- 
cago has been granted a license to 
transact business in California by the 
state insurance department. F. E. 
Slayter of San 
named general agent of the company. 


Francisco had been 


Canadian Hail Loss 
Ratios Vary Widely 

A survey of the experience in Cana- 
dian hail risks over a period of years 
reveals that the business of hail in- 
surance, practically all transacted in 
the provinces of Alberta, Saskatchewan 
and Manitoba, has exhibited greater 
fluctuations in experience than in any 
other class of insurance. 

For example, in 1914 the general loss 
ratio to premium income was 39.7 per 
cent; in 1916 it was 109.7 per cent; in 
1918, 30.9 per cent; in 1921, 107.9 per 
cent; 1924, 54.3 per cent; 1928, 100.4 
per cent; 1932, 36.13 per cent, and in 
1934 it was 78.84 per cent. The total 
net premiums for the eight years above 
were $20,531,057. At the end of 1934, 
the total premiums for the 25 years 
during which the business has been car- 
ried on in Canada are $66,438,192 and 
the total losses $46,005,597 and the loss 
ratio was 68.85 per cent. 

During the year 1934, the total hail 
premiums of companies belonging to 
the Canadian Hail Underwriters Asso- 
ciation in the provinces of Alberta, Sas- 
katchewan and Manitoba amounted to 
$392,938, with losses of $309,706, and 
the average loss ratio was 78.84 per 
cent. The most favorable experience in 
the three provinces was in Manitoba, 
with premiums of $46,676, and losses 
of $14,613 with a loss ratio of 31.30 
per cent. The premiums in Alberta 
amounted to $137,139, losses were $79,- 
557 and the loss ratio was 58.01 per 
cent, while in Saskatchewan the pre- 
miums were $209,113, and losses $215,- 
626 with a loss ratio of 103.12 per cent. 


North British Changes in 
Chicago Metropolitan Dept. 

The North British & 
group has announced that Albert E. 
Lehman, in charge of the Chicago 
metropolitan department’s automobile 
division, has taken on enlarged duties 
necessitating his spending much of his 
time with fieldmen of the group in 
Illinois, Indiana and Ohio. 


Mercantile 


The appointment of R. N. Martin, 
Jr., as superintendent of the inland 
marine and special lines division at 
the Chicago metropolitan department, 
also has been announced. Mr. Martin 
will travel through 10 states of the 
Middle West. He has a wide knowl- 
edge of the business, having been with 
marine department of the St. Paul Firs 
& Marine, and until recently was the 
Chicago manager for William H. M« 
Gee & Co. 
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Mutual Competition 
in Southern Territory 


are il 
them 
equal 


sured elsewhere since many of 


are transients and because an 


number belong to individuals who 


mpe r m the own property in the South, but have 
\ mpanie n their main dwellings and interests in 
ilarming he m- the North. According to Mr. Plast- 
rances of many would ridge, the coverage on cars such as 
’ é Yet no « ssion these cannot be written by a resident 
rom an agen ew agent in the southern territory and, 
ntere IT sthe accordingly, he does not seek it. Oc- 
\ sural tro- casionally some winter resident of one 
of the southern resorts will become 
y noticea the friendly with a local agent and place 
Ur Stat a little automobile business through 
vith w ! his office, but such an occurrence is 
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of the forms of the 


Insurance 1n 


Ca Deep South which might become a large 

! t premium producer for stock fire insur- 

n Georgia r ompanies is that covering yachts 

nd pleasure craft in general. That is, 

might, were it not for the existing 

; Fla nar situation and the current rat 
nd Pain 


Yacht 


ra Going Abroad 


Insurance 


With premiums running u 7 
ns 
, ind mo f the nsurab ! res 
r a i ; 
S ne vning rt Su Ss “1 
. hern waters at the ng 
41 €X 1 
hout insurance enti? r are nlac 
y ‘ ma , , , a + risks 
‘ } sid mM< +} S roy 
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Florida sand dollars and } Iso know 
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true it 1S that | in, himself, go to such a foreed 
ipply sale and duplicate it for a like amoun 

ly placed When times were good and the mark 
s neces for pleasure craft was active. the story 
yriginates was a different one, but as conditions 

form ol ’ at present in southern waters, 

such as becomes the important thing from 
ywwner’s standpoint and he wouk 

irs whict ither place his insurance in a foreign 
eS irrier where the rat s very W y 


not resident in tl 


where the rating 


a company 
factor is mu 


favor. 


H.O.L.C. Action 
Helped a Lot 


Despite the apparent gen reak- 


the 
have 


down of insurance 


South, there are 


some agents wl 
not felt the pinch either b they 


‘ 


have been more favored than their fel- 
lows, or because through superior abil- 
tv they have been able t vercome 


e handicaps which might herwise 
have existed. L. C. Nichols Delray, 
Fla s an instar r That 
office has found conditions roving 
1! genera and with a lla stress 
yn real estate fire insurar ( rages. 

Playing an important part in the 
fire insurance indemnity of the South 
has been tl Home Owners L Cor- 
poration because frequently insurance 
igents have received premiums through 
the insurable interest r esented thus 
wh ttherwise they never would have 
had. In fact, much of the small prop- 
erty Ww the borders of the Southern 
States Georgia, FI] da and the 
Carolinas comes und this heading. 


Agents were resigned to the fact that 
the would be unab premi- 
in r several vears l, and 


when 
that the due amounts would 


terest of 








n und adds that 
present support g t he cur- 

ent Washington adn stration by the 
Deep South from an insurar stand- 


point is largely fostered by the H.0-- 





L.C. action ar $ sequences 
Wi . ne tions ntinue 
t mpr from a surar out- 
OoK, tne is ev nc tnat tl Middle 
West is experiencing recov- 


Agent's Recovery 
Still Delayed 


The South—at least F la, Georgia 
nd the Carolinas—is I fee] 
e effects tourist tr is time 

he year and, as a result, money is 4 

¢ ther than " +h Middle 


tourist 
West 


sn gible during the present winter 
glig 4 

season and the insuran business, as 

well as he nes , and 

ndustry, is feeling sectional pressure. 
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Although not hit by the severe win- 
' tions which have played havoc 
n the South, the Middle West is still 


the rocess of recovery from the 
ught of the past two summers and 
fa lands which are the backbone 

f the ral communities there are yet 
labori under handicaps which they 
will be additional years in overcoming. 
The income from cattle has shrunk to 
vanishing point and those who have 
pended upon this source for their 
nances have found themselves unable 
pay insurance premiums of any kind. 
Some indications of recovery are be- 
ginning to be seen, both in the Middle 
West through industrial measures and 


the South through revival of interest 
n real estate, but it is obvious that the 
ad ahead is still a long one and that 
surance companies—and their field 
sentatives—cannot expect any 
apid return to favorable conditions. It 
s the local producer who has been hard 
t—and through him his company 
algamations for the purpose of 
saving what business is left are fre- 
juent even now. In the last analysis, 
the effect of this trend will be for the 
but the 
ransitionary period is a difficult one 
ind brings hardships to many who 
never before have felt the pinch of care. 


d of the insurance business, 


Rate Regulation 
in Arkansas 

Contemporary legislators, or some of 
them, in Arkansas seem to be in the 
way of contracting a desire to endow 
the state with the power of dictating 
the rates at which fire insurance is sold 


here. A pending measure in the 


Senate of that commonwealth would 
de for an Arkansas Insurance 
mmission, empowered to. regulate 


rates charged by stock fire insurance 
Note the “stock.” 
es this imply an intention—if the 
nsors of the bill succeed in getting 
nacted—to exempt mutuals, recipro- 
uis and like insurers? 


4 


4s is always proper in such cases, 


word 


mpanies. 


is being vigorously opposed by 
esentatives of the companies before 
nsurance committee of the Senate, 
have already presented sufficient 
isons for its defeat. It has a chance 
meeting that end in the committee 
n view of the fact that the latter has 
the bill to the Senate with the 
‘commendation that it “do not pass.” 
T however, is not an assurance it 
not. Insurance companies are 
"hat the folk at “the forks of the 
” look upon as deadly enemies be- 
14, 1935 
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cause: “Are they not ‘corporations’ ’’? 
In the grand old days of Populism they 
“big red from the 


were the devils 


East.” 


W ould Regulate 
Texas Commissions 
Now 
state which has a triple-headed insur- 
ance commissionership and for a num- 
“regulated” fire 
effect that its 


comes news from ‘Texas—a 


ber of years past has 
insurance rates—to the 
legislators, whose appetite for “regu- 
lating” insurance companies “grows by 
what it feeds on,” express a desire to 
limit the commissions companies may 
pay their 
learned that the bill 
Texas legislature on that subject does 
not specify the rates of such commis- 
sions; but it is believed that the spon- 
sors are thinking that about 20 per 
cent on fire and 25 per cent on auto- 
mobile liability and tornado should fill 
the bill. 


Insurance men down there are 


+ 


agents for business. It is 


offered in the 


skep- 
tical respecting such a bill’s chances fo. 
drafted, but 

expressed that it will be 
The principal agents are fight- 


enactment; it has been 
doubt is 
pushed. 
ing it; and that 
effort made by the insurance commis- 


brings to mind an 


sioners several years ago for the 
accomplishing of the same end which 
was quashed by a decision of the 
Supreme Court of the state which held 
the commissioners were without any 
authority in the matter. 

It should be a matter of great regret 
among fire insurance executives that 
more vigorous measures were not used 
in the past in opposing legislation tend- 
ing to make the states participants in 
the operations of the business of com- 
Supervision is one thing—and 
object to it—but 
Just 


panies. 
companies do _ not 
actual operation is quite another. 

as the “power to tax is the power t 
destroy,” the right of a state to inter- 
fere with the 
duties inherent in a company’s manage- 
ment is also the right to impair, per- 
haps destroy. With Texas, Louisiana 
and Arkansas aspiring to a share in 
management, 


legitimate executive 


the responsibilities of 
there is a nice little geographical knot 
for careful study. 


Directors of the Occidental Insurance 
Company, San Francisco, have declared 
the regular quarterly dividend of 30 
cents a share on the capital stock of 
the company to all shareholders of rec- 
ord at the close of business, February 
5, payable on and after February 15. 


SMOKE 
By GENE RoescH 


HE Tired-Business-Man has become 
a time-honored institution in our life. 
Whether he 
problematical 
parade himself in any such guise as the 
nightclub commentators would have the 


really exists or not is 


certainly he does not 


hinterlands believe. It 
observation that the alleged T.B.M. 
frequently the opposite of the way he 


is my personal 


is portrayed. Instead of being fat and 


paunchy, I have found him inclined to 
slimness (perhaps the result of the urge 
from which the country is 
suffering). Rather stodgy and 
dull, I have viewed him as somewhat 


to sports 


than 


f an interesting fellow who has done 
his share of traveling and seen more 
than his share of sights. 


OT that the T.B.M. type intrigues 
N me, far from it. In fact the only 
thing about him that amuses me at all 
is the phrases employed to describe his 
activities. In one section of these 
states, after-dark doings are described 
as “making whoopee.” In another the 
lads and lassies speak of “having a 
time.” Also, it is possible to “go 
places and see things.”’ The fertility of 
the public imagination along these lines 
is boundless and a whole dictionary of 


words and sentences has arisen to con- 


vey the idea. 


HE Deep South, with a notable flair 
| i selecting its own names for acts 
and deeds, talks glibly of going 
“jukkin’” and, by it, 
ming.” I found that out recently when 
my friends Sebert Hall and his charm- 


means “slum- 


ing wife at Wauchula, Fla., thought it 
would be a nice gesture to show the 
wandering city slicker the local sights. 
When asked if I wanted to go “jukkin’’ 
I felt somewhat abashed until an ex- 
planation of the term was forthcoming. 
Actually, the evening turned out to be 
a round of sectional crime clubs where 
we entered by back doors in deference 
to the reputations of those in the party 
who were residents. I never did find 
out what was so reprehensible about 
the premises we visited for the dancing 
was without either offense or decorum 
and the language of the parlor variety. 
The ladies did not seem to belong ob- 
viously to the Ancient Sisterhood and 
the drinking. while 
hilarious. At any rate, I 
new word and “jukkin’” is now a per- 


serious, was not 
learned a 


manent part of my Americana. 











EMPLOYERS REINSURA 
CORPORATION 


NCE 


Condensed Statement as of December 31, 1934 


ASSETS 


Cash in Banks and on Hand 
> 
Bonds 
Lnited Mates Government 
m tCr-overnment (Statutory 


Municipal 


95,350.73 
3.938.916.52 
344,411.40 
214.062.64 


$2.188.106.19 
Canadi Deposit in Canada) } 
State, County and 
Industrial 
Railroad 


Fetal Bond 6.780.847.48 
Stocks 861,882.00 
Total Bonds and Stocks 
Mortgage Loans 
Real Estate 
Premiums in Course of Collection (Under 90 Days) 
Interest Accrued 


Reinsurance Recoverable on Paid Claims 


Total 


LIABILITIES 


Loss Reserve, Liability and Compensation 
Schedule P Basis) 

Reserve. Other Classes 

Including Investigation Expense 


2.973,625.13 


$29,377.51 


Reserves 

fer Unearned Premiums 
Accrued on Premiums 
Reserve for Contingent Commissions 
Reserve for Miscellaneous Bills 
Reserve for State and Federal 
for Reinsured Claims 
Reserve 


Tetal Loss 


> 
Reserve 
{(.ommissions 


Taxes 
Reserve 
Special 


Liabilities ¢ 


Total 
1.500.000.00 


Capital 
1.500.000.00 


Surplus 


Total Capital and Surplus 


valued on N. ¥ 


On the basis of December 31, 1934 market quotations for all 
would be increased to $9,960,681.76 and the special reserve to $587.374.75 


Insurance Department basis— 


*Bonds< and Stocks 
bends and stocks own 
admitted assets 


Securities carried at $889,750.00 in the above statement are deposited with the varie 


Departments, as required by law 


OFFICERS 


WILLIAM EHMANN 
STANLEY W. IZARD 
EDGAR E. SMITH 
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HOWARD FLAGG 
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B. H. Henderson 
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T. A. Long 
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lack Woodhead 


to 


9.896.721.86 


S724 19 »? 


7,642,729.48 


777,868.09 
219.846.64 
427.084.33 
102.826.56 

2,147.53 


.896.721.86 


.403.002.64 
339,461.80 
281,929.25 
173,594.94 
1.700.00 
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3.0 
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3.000.000.00 
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Banks Reconsidering 
Own Surety Facilities 


Renewed Interest in Formation 
of Mutual Bonding Company 
Reported in Press 


houses are reviving a plan 
tentatively considered a few 
New York 


forming their own 


ars ago, according to the 

ibune, of 

itual company for the handling of 
r blanket bond insurance. 

roposal to establish a mutual 

pany is being considered anew, the 

the 


ks, on the one hand, are not keen 


Tribune says, because 
aying the rates for this cover- 

age demanded by the surety companies 
country and, on the other, are 
gnizant of the legislative efforts be- 
» in Washington and Albany to 
vent their with 





doing business 


The paper further explains the situa- 


n to readers of its financial section 


22 ne 
a Sa 


Several banks in New York and other 
parts of the country have been using 
Lloyd’s coverage because, it is said, they 
find it anywhere from 20 to 40 per cent 
heaper. They have had to take out this 
insurance either directly in London or 
through Canadian brokers, since Lloyd’s 
t authorized to do business in this 








state and local brokers cannot handle 
€ Dusiness. 
The legislative attacks on the di- 


‘sion of a good deal of this business 
Lloyds is taking two forms. At Al- 
cany a bill has been introduced which 
woud! levy a tax of 20 cents on the 
jolar of all premiums paid by banks 
foreign insurance companies, the tax 

> paid by the insured. 
_At Washington, Senator Matthew M. 
Neely, of West Virginia, has introduced 
2 short bill, which has been reported 
it of committee, designed to forbid 
nks in this country from giving their 
siness to any insurance company not 
rized to do business in the state 

h they are situated. 


A.D. Mennie Heads Slate 


for Coast Surety Bodies 


A. Douglas 
Indemnity, has 


>AN FRANCISCO, Feb. 11 
of the Royal 
nominated for the presidency of 
Association 
Con- 


Surety Underwriters 


the Surety Acquisition Cost 


for election at the regular 


meeting of the organizations Feb. 
4. Fred J. Buchtel, Fireman’s Fund, 
; nominated vice-president, and 


7 IL 
‘ tator. Februar 14. 1935 


W. G. Kelso, Maryland Casualty, ha 
been slated for the secretary’s chair. 
The executive committee nominated 
consists 01: Guy Leroy Stevick, Fidel 


ity and Deposit; A. C. Posey, Hartford 
Accident; R. W. Stewart, National 
Surety; Henry Sheehy, Standard Ac- 
cident, and Harry Miller, Indemnity of 
North America. 


Fidelity and Deposit's 
45th Annual Statement 


15th annual 
1934, the Fidelity and Deposit 
Baltimore, 


{ 


In its statement, as of 
Dec. 31, 
Company of 
total admitted 
126,931 and a surplus to policyholders 
of $4,672,371. 

Included in the company’s assets are 
bonds and stocks valued at $12,084,104. 
offices 


Maryland, 


shows assets of $18,- 


Cash in banks and amounts to 
$1,339,747, and premiums in course of 
(under 90 days old) total 


The company’s home office 


collection 
$1,868,871. 
building is valued in the statement at 
$2,357,300. Other real estate is carried 
at $25,000; mortgage loans total $108,- 
000; $182,500 and 
reinsurance and other accounts 
able, $161,409. 

The principal item of the company’s 
which 


collateral loans, 


receiv- 


liabilities is its reserve for losses, 
is shown in the statement at $6,090,152. 
The premiums 
amounts to 
taxes and expenses, 


reserve for unearned 


$5,803,808; reserve for 
$692,115; reserves, 
miscellaneous, $304,074; reserve for re 
turn and advanced premiums, $110,614, 
and reinsurance payable to other com- 
panies, $453,795. Total reserves aggre- 
gate $13,454,559, leaving an unassigned 
surplus of $2,272,371. This, with the 
company’s paid-up capital 
$2,400,000, makes a surplus to policy- 
holders of $4,672,371. 

Valuations of bonds and stocks in the 


stock of 


statement are on the basis approved 
by the National Convention of Insur- 


ance Commissioners. 


Death of Wm. A. Alexander 

William A. Alexander of 
chairman of the board of W, A. Alex- 
ander & Company, general agents of 
the Fidelity & Casualty Company, died 
at his winter Belleair, Fla., 
last Saturday, at the age of 77. Mr. 
Alexander became a agent of 
the Fidelity & Casualty 
time after the company 
ness in 1876. 


Chicago, 


home in 


general 
within a short 


began busi- 


Bureau Members Advance 


in Fight Against Fraud 


Ohio Jury Convicts Six for Using 
United States Mails in Attempt 
to Defraud 


Members of the National Bureau ol 


Casualty and Surety Underwriters 
won the first engagement in their pro 
fight fraudulent 


practices in Ohio this 


against claim 


longed 


northern week 


when five men and one woman, all of 
Youngstown, were convicted in the 
United States District Court at Cleve 


land of using the mails to defraud. 
After nine days of 
witnesses for the 


and 


trials, during 


which government 
were intimidated cajoled by per 
sons unknown in efforts to make them 
“forget” their damaging testimony, 
Assistant District Attorney Hugh Mc- 
Namee Parker Fulton 


in smashing one of the 


succeeded 


fake 


and 
several 
claim rings reported in this area. 

The bank, which 
thousand dollars in trumped up auto 
mobile liability claims over a period of 
many months, consisted of one doctor, 


pressed several 


a lawyer, an insurance adjuster, three 
“fixers” and The 
doctor, who was formerly employed as 
insurance 


several claimants. 


examining physician for 
companies and railroads, was first to 
be convicted. According to testimony, 
he participated in the frauds by filing 
detailed 
never 


injury reports for claimants 
who sustained hurts. He 
faces a maximum penalty of five years 
in the penitentiary and $1,000 fine on 


any 


each count. 

A former insurance 
convicted in two cases involving a total 
of six counts. 
in two cases involving two counts each, 


adjuster was 


A lawyer was convicted 


and George Mores was found guilty on 
one count, 

Wald, alleged chief of the 
“fixers,” and Mary Brown, his as- 
sistant, both pleaded guilty—Wald in 


Joseph 


woman in 


two cases and the Brown 
one. Wald was sentenced to two years 
in the penitentiary and Miss Brown 


to four months. 


Heads Montgomery C. of C. 


Sylvain Baum, vice-president of the 


Alabama Association of Insurance 
Agents, has been made president of the 


Montgomery Chamber of Commerce. 
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Legislation in 
Albany to Date 


There has been but little action thus 


far by the legislature this session in 


disposing of bills pertaining to insur- 


ance. None of the departmental mea- 
ures has yet been reported out of 
committee; how many of them will re- 
ceive approval has not been indicated. 
One bill, sponsored by Assemblyman 
FE. S. Moran, which has just been 
signed by Governor Lehman, extends 


to March 1, 
aw, empowering the 


1936, the operation of the 
Superintendent 
of Insurance to suspend the provisions 
of the insurance law for safeguarding 

policyholders, and 
well as the public, 


the interests of 
beneficiaries, as 
generally. 

bills 
insurance, recently introduced are the 
which have 


Among the many relating to 


following, all of been re- 
ferred to committee, for consideration: 
Pliny W. Williamson, 
amends section 170, Insurance law, rel- 
incorporation for title and 
purposes, by providing that 


Senator 


ative to 
guaranty 
deeds of trust for securing an issue of 
evidences of indebted- 


bonds or other 


contain a that 
majority in principal 
issue shall have same 
rights as and may exer- 
cise same after permit from the Su- 
preme Court, upon improved property 
not used as a church, lodge, or gasoline 


shall 
holders of a 
amount of any 


ness, provision 


sole owner 


station, and capable of producing a net 
income worth 100 per cent more than 
the amount loaned. 

Assemblyman Charles M. Breitbart, 
amending section 55-a, Insurance law, 
beneficiaries under life in- 
surance shall be entitled to 
dividends and disability benefits, as well 
as to and avails, against 
creditors and representatives of the in- 


providing 
policies 


proceeds 


sured. 

Assemblyman Alexander A. Falk, 
amending section 259, Tax law, relative 
to including in gross income, for per- 
sonal income tax purpose, amounts re- 
ceived by reason of the death of in- 
sured and interest payment and also 
received as an annuity or endowment. 

Assemblyman Samuel Weisman, 
amending sections 426 to 429 and sec- 
tion 432, Real Property law, relative 
to registration of title to lands and 
creating a state assurance fund. 


—— 


Assemblyman Harold B. Ehriich. 
amending section 98-a, Civil practice 
act, providing for distribution of pro. 
ceeds of infant’s or incompetent’s cause 
of action for personal injury, where 
they do not $300, instead of 
$150 as at present. 


exceed 


Alexander A. Falk, 
amending section 34, Insurance law, in- 
creasing from 1 to 1%4 per cent, the 
tax on life insurance premiums. 


Assemblyman 


Assemblyman Aaron F. Goldstein, 
amending section 92, Insurance law, rel- 
ative to forfeiture of a life insurance 
policy, without notice by striking out 
the provision that the affidavit of an 
officer or agent of the corporation, that 
notice required by the section, has been 
duly mailed shall be presumptive evi- 
dence that such notice was given. 

Senator D. T. O’Brien, amending 
section 121, Insurance law, relative to 
fire insurance policies, by providing 
that, where demand is made by the in- 
sured for selection of an appraiser, the 
company shall within five days, com- 
ply with such demand, and providing 
further for an order of the court com- 
pelling such appointment, where the 
company fails to do so. 

















GENERAL 


REINSURANCE CORPORATION 


| 
90 JOHN STREET, NEW YORK v 200 BUSH STREET, SAN FRANCISCO i 
| 


— 


Casualty -<— tiles — Surely | 



































— 
EVE! 


—_— 


Sena 
tion 22 
jnsural 
50 per 

Sena 
tion 4¢ 
state } 
2000 t 
which 
may p! 

Sena 
tion 1 
domest 
more t 
sets in 
minist? 
ing Ac 

Asse 
ing a Yr 
jmposil 
writing 
other 1 
a judg 


Ass¢ 
amend 
providi 
icy in 
be can 
except 
the Ins 
surer, 
premiu 

Asse 
ing a 1 
making 
an ins 
surer ; 

Asse 
amendi 
ance la 
which 
corpor: 
increas 
guarar 

Asse 
amend 
surance 
tion of 
nortga 
tities. 


Bill + 
Come 
Som 
hewspz 
deep e1 
State 
tion in 
score ¢ 
Kanto 
alleged 


Th é Ss 


V 


~ 


| 


the 


ein, 
rel- 
nce 
out 


hat 
een 
Vi- 


ing 
m- 
the 











Page 31 








| 


EVENTS * 


CASUALTY 


* COMMENT 














Senator D. T. O’Brien, amending sec- 


tion 22, Insurance law, relative to re- 
insurance contracts, ceding more than 
50 per cent of the outstanding risks. 
Senator D. T. O’Brien, amending sec- 
tion 46, Insurance law, and section 7, 
state printing law, by reducing from 
200 to 1500 the number of copies 
which the Insurance Superintendent 


may print of his annual report. 

Senator D. T. O’Brien, amending sec- 
tin 100, Insurance law, permitting 
domestic life companies to invest not 
more than 1 per cent of their total as- 
sets in debentures, issued by an ad- 
ministrator, under the National Hous- 
ing Act. 

Assemblyman Meyer Alterman, add- 
ing a new section 109-b, Insurance law, 
imposing certain restrictions on under- 
writings of bonds, insurance policies or 
ther undertakings, on an appeal from 
a judgment. 


Compulsory Non-Case 

Assemblyman Meyer Alterman, 
amending section 107, Insurance law, 
providing any accident and health pol- 
icy in force for five years, may not 
be cancelled, if the premium is paid, 
except for good reasons, approved by 
the Insurance Superintendent. The in- 
surer, however may exact an additional 
premium on filing a rate schedule. 

Assemblyman Meyer Alterman, add- 
ing a new section 21l-a, Insurance law, 
making the collection of premiums by 
an insolvent corporation or other in- 
surer a misdemeanor. 

Assemblyman E. S. Moran, Jr., 
amending sections 341 and 344, Insur- 
ance law, changing the conditions under 
which mutual automobile casualty 
corporations may be organized, and by 
increasing the contingent reserve or 
guaranty fund. 

Assemblyman Samuel Weisman, 
amending sections 171, 173 and 174, In- 
surance law, for organization or opera- 
tion of title guaranty corporations and 
mortgage corporations as separate en- 
tities, 


Bill to Eliminate 
Comp. Medical Abuses 

Some of the New York City daily 
newspapers which declined to go off the 
leep end in support of the monopolistic 
State Fund for workmen’s compensa- 
won insurance are sort of making the 
score even by supporting the O’Brien- 
Kantowski bill which aims to eliminate 
alleged medical abuses in compensation 
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practice. In the Sunday Times of Feb. 
10, Justine Wise Tulin, assistant Cor- 
poration Counsel for New York City, 
describes the bill as providing that 
organized medicine throughout the 
state shall recommend both physicians 
and specialists who are able and willing 
to do compensation work for panel ser- 
vice, and that those physicians in turn 
shall agree to do only work for which 
they are qualified. Injured employees 
in the State of New York will be per- 
mitted to go to any physician on the 
panel so created, with the safeguard 
that the employer may require a check- 
up examination by a physician of his 
own choice at reasonable intervals. 
Through additional check-ups, by the 
department of labor, unduly pro- 
longed treatment will be avoided, and 
at the same time the incentive to de- 
prive workers of necessary treatment 


will be greatly diminished, it is 
claimed. 
The bill further provides for the 


standardization of medical fees and for 
the arbitration of disputed bills. This 
provision is intended to end cut-throat 
competition and to encourage a better 
group of physicians to engage in com- 
pensation practice. Under other pro- 
visions insurance company and 
mercial clinics are barred and unethical 
practices such as fee-splitting or rebat- 
ing and bill-padding are prohibited 
and can be punished by removal from 
the panel. The bill also provides for an 
enlarged industrial Council, to be com- 
posed of five representatives of the 
workers, five representatives of the em- 
ployers and five physicians represent- 
ing organized medicine which will sit 
as a board of review on questions of 
medical practice. 


com- 


Robt. Wise's Daughter 
Raps Company Doctors 


In reviewing the causes leading to 
the introduction of the bill, Mrs. Tulin, 
in the aforementioned article, 
raps the insurance companies sharply. 
She says: 


Times 


“The business incentive of competi- 
tive insurance companies has demanded 
the lowest possible loss ratio, which is 
dependent primarily on the number of 
claims defeated and limited. The pres- 
sure to secure physicians adaptable to 
a favorable and legalistic point of 
view has therefore so colored the selec- 
tion that it has undermined the stand- 
ards of the profession in this field and 
made the work distasteful to physicians 

(Continued on page 32) 





| as a whole. 


| zine. 


The THIRD PARTY 


By Dick JOHNSTON 


Y their apparent unwillingness to 

intrude in a field I have already en- 
tered, my colleagues have virtually 
nominated me as official critic of insur- 
ance advertising for The Spectator. 
The field really is large enough in 
which to find much that is pleasing. 
Without overstepping the bounds of 
this column, which theoretically em- 
braces casualty insurance, it is possible 
to find in the national advertising of 
other lines of insurance broad treat- 
ment of ideas applicable to the business 
Such treatment, I am in- 
clined to believe, is essential to effec- 
tive insurance advertising. One com- 
pany cannot hope to advance its own 
position in the public consciousness 
without contributing in some measure 
to a better understanding of all insur- 
ance. 

* * «* 

HE advertising I have in mind this 

week is that which the Penn Mutual 
Life Insurance Company is running 
currently in Good Housekeeping maga- 
The advertisements are an educa- 


| tional series addressed to women—the 


| Jane Does of the country who figure 


both directly and indirectly in the buy- 
ing of insurance. Jane Doe occupies a 
seat of influence as manager of the 
home and as family treasurer. In its 
latest advertisement the Penn Mutual 
addresses her as such and attempts to 
help her with her problems by explain- 
ing the purpose and the uses of insur- 
ance. They say to her: “It is for you, 
with your intimate experience in feed- 
ing, clothing, sheltering, and educating 
a family, to help plan for the continued 
happiness and smooth operation of your 
home week by week.” They explain how 
insurance helps. 


* * * 


UCH advertising is in reality a 
S shortcut in the presentation of 
many forms of insurance. Very few 
men are absolute dictators in the home 
and their insurance decisions are usual- 
ly governed by recommendations from 


the directoress of the budget. An ad- 
vertisement addressed to her strikes 
home because it enables her to give 


thoughtful consideration to her prob- 
lems as a homekeeper and ensures her 
sympathetic cooperation when it comes 
to helping John Doe make up his mind. 
After all, John can’t explain insurance 
to her half as well as the insurance 
company can. 
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FORTY-FIFTH ANNUAL STATEMENT 
December 31, 1934 

ASSETS 
“Bonds and stocks - . . - . 
Home Office building ° e - 3 


$12,084,104.11 
2,357,300.00 


Other Real Estate - - - - - 25,000.00 
Cash in banks and offices - - - - 1,339,746.63 
Mortgage loans - - - - - 108,000.00 
Collateral loans - - 182,500.00 


Premiums in course of collection (under 90 days ed) 1,868,871.34 


Reinsurance and other accounts receivable 161,408.55 

Total admitted assets” - : $18,126,930.63 
LIABILITIES 

Reserve for unearned premiums - - $5,803,808.28 

Reserve for losses - - - - 6,090,151.74 

Reserve for taxes and expenses - - 692,115.45 

Reserves, miscellaneous - - 304,074.44 





Reserve for return and advanced premiums 110,614.08 
Reinsurance payable to other companies 453,795.46 
Total reserve $13,454,559.45 
Capital stock, paid- sa $2, 400, ‘000. 00 
Surplus - - - 2,272,371.18 
Surplus to policyholders’ - - - 4,672,371.18 





$18,126,930.63 


*Valuations on basis approved by National Convention of Insurance Commissioners. On 
the basis of December 31, 1934 market quotations for all bonds and stocks owned, the 

pany’s total d assets would be increased to $18,366,992.19, and the net surplus 
= policyholders to $4,912,432.74. Securities carried at $961,899.90 in the above statement 
are deposited as required by law. 


Total liabilities . ° ‘s 





Exclusively 


FIDELITY AND SURETY BONDS 


BURGLARY, FORGERY AND 
PLATE GLASS INSURANCE 




















—— 
—=—<— 


* COMMEN1 





ee, 





Raps Company Doctors 


(Continued from page 31) 


who became aware of the situation. 
Other factors, including cut-throat 
competition between physicians, the 
low standards of some commercial 
clinics that specialize in industria] ac- 
cidents, and the increasing chiseling 
on medical bills by carriers, has added 
to the poor repute of this work. 

“The State Insurance Fund, although 
a non-profit-making state organization, 
has apparently considered itself in 
competition with the private companies 
to such an extent that it has adopted 
these same devices, and failed to raise 
the standards of medical practice.” 


A Compulsory Number 
With New Wrinkles 


A bill introduced in the New York 
Senate last Thursday by Julius S. Berg 
of the Bronx, providing for a complete 
system of compulsory motor vehicle in- 
surance, deserves a once-over from 
casualty executives and managers. It 
calls for $5,000-$10,000 limits for death 
and personal injuries and $1,000 prop- 
erty damage. 

It introduces a new feature: quar- 
terly inspections of such vehicles by in- 
surers, the cost of which is to be added 
to the regular premium. Failure of in- 
sured to repair would forfeit his right 
to operate. 

Mr. Berg’s proposal calls for another 
bureau. There would be a commission 
composed of the Commissioner of 
Motor Vehicles, the Superintendent of 
Insurance and a third person to be ap- 
pointed by the Governor. The latter 
will be presumed to represent motor 
vehicle owners. 

At the time the car is registered the 
insurance policies must be filed with 
the Commissioner of Motor Vehicles 
but it must first be inspected for safety 
standards by the insured before cover- 
age is issued. Insurers must deposit 
with the state 3 per cent of the reserves 
on policies as a guarantee fund for the 
payment of judgments and awards. 
This bill, as will be noticed carries sev- 
eral new features. 


More Mutual Competition 


BIRMINGHAM, ALA., Feb. 11—Mutual 
casualty companies are reported to be 
expanding their operations in Alabama, 
having planted with about half a dozen 
agencies in Birmingham within the 
past month. They are bidding particu- 
larly for automobile coverage. 
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The Genera! Accident's 
U. S. Branch Statement 

Admitted assets of $26,490,722 are 
shown in the financial statement as of 
Dec. 31, 1934, for the United States 
branch of the General Accident, Fire 
and Life Assurance Corporation, Ltd. 
Surplus to policyholders, including de- 
posit capital of $550,000, amounted to 
$7,048,417. 

Of the total admitted 
statement shows $2,508,050 in United 
States Government bonds, $2,612,862 in 
state, county and municipal bonds, and 
$15,479,675 in all other bonds and 
stocks. Cash on hand and in banks 
amounted to $1,128,195, and uncollected 
premiums not over 90 days and sundry 
balances totaled $3,416,032. Other 
items included first mortgages and col- 
lateral loan, $181,834; real _ estate, 
$91,076, and accrued interest, $212,999. 

Under liabilities, the branch state- 
ment lists unearned premiums amount- 
ing to $7,401,499. The reserve for 
losses was $9,072,688, and the reserve 
for taxes and all other liabilities, $1,- 
577,365. The statement also lists a 
general contingency reserve of $700,- 
000, and an additional voluntary re- 
serve of $690,752, leaving a surplus 
over deposit capital and all liabilities 
of $6,498,417. 

Valuations of stocks and bonds in the 
statement are on the National Conven- 
tion of Insurance Commissioners’ basis. 

The corporation, of which Frederick 
Richardson is United States manager, 
has its headquarters in the General 
building, Fourth and Walnut streets, 
Philadelphia. 


assets, the 


Standard Surety Promotes 
F. B. Heiser and E. W. Morse 

The Standard Surety & Casualty 
Company of New York last week an- 
nounced appointments in two of its 
branch offices. F. B. Heiser becomes 
manager of the branch office at New- 
ark, N. J., and Edward W. Morse be- 
comes assistant manager of the Chi- 
cago branch office. 

Mr. Heiser was in the banking busi- 
ness until 1922 when he formed his 
own insurance agency in New Jersey. 
After 10 years as an agent he was 
made supervisor of the South Jersey 
territory of the Standard Surety & 
Casualty in 1933 and, shortly there- 
after, regional supervisor of all of 
New Jersey. 

Mr. Morse covered the Illinois terri- 
tory for the Continental Casualty Co. 
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from 1926 to 1930 and resigned to be- 
come special agent for the Standard 
Surety & Casualty in the same field. 


The Standard Accident 
Announces Appointments 
The Standard Accident 
Company of Detroit announces the ap- 
pointment of J. S. Richardson and 
Henry Sheehy as resident vice-presi- 
dents in charge of the San Francisco 
branch office. Mr. Richardson joined 
the company in 1929 as assistant man- 
ager of the Detroit branch and a year 
later was named manager. He entered 
the insurance business with the Travel- 
ers in 1919, after his discharge from 
the army. He later spent two years 
with a general agency. Mr. Sheehy 
has been in the Standard Accident’s 


Insurance 


San Francisco office for several years 
and has specialized in the bonding divi 
sion. 

The company also announces the ap- 
pointment of F. A. Hackett and C. L. 
Miller as Detroit managers, with A. A. 
Clark continuing as manager of the 
bonding department. Mr. Hackett, after 
his graduation from the University 
of Minnesota Law School, joined the 
Michigan claim department of the com- 
pany in 1927. Later he served in claim 
departments in Maryland and Ohio. He 
entered field and production work for 
the Standard Accident in 1929. 

Mr. Miller is a native of Michigan. 
After attending the University of 
Michigan he started with the company 
in 1927. 


Nebraska Cites Company 
on Official Bond Business 


Insurance Director Conn W. Moose 
of Nebraska, has cited the Massachu- 
setts Bonding & Insurance Company to 
appear Feb. 18 at an investigation he 
proposes making into charges that the 
company or its agents entered into a 
contact, combination or understanding 
with other bonding companies for the 
purpose of controlling the rates on 
risks, especially with respect to public 
officials’ bonds. 

The action was started as the result 
of an investigation by a House Com- 
mittee into conditions surrounding the 
execution of a new bond for State 
Treasurer Hall. The report of the 
committee made no specific charges 
against the company, but Mr. Moose 
on the advice of Attorney-General 
Wright, will extend his investigation 
to include the whole question as _ it 
affects the state. 


Field Changes Announced 
by Fidelity and Deposit 

BALTIMORE, Feb. 11—The following 
changes in the field organization of the 
Fidelity and Deposit Company of Mary- 
land have been announced. 

James Van Buren, resident 
president in Kansas City, Mo., since 
1915, has been relieved of active duties, 
effective March 1, but will continue to 
be connected with that office in an 
advisory capacity. Mr. Van Buren is 
one of the oldest surety men in Kansas 
City in point of experience, having been 
engaged in the business for nearly 40 
years. 

William M. Baker, formerly manager 
at Kansas City, Mo., has been named 


vice- 


to succeed Howard Eales, as manager 
of the company’s branch in Washing- 
ton, D. C. Mr. Eales, who recently 
requested and was granted an extended 
leave of absence, will be assigned to new 
duties upon the expiration of his leave. 

Baxter C. Brown, formerly manager 
at Omaha, has been appointed resident 
vice-president and placed in active 
charge of the Kansas City branch. He 
will be succeeded in Omaha by William 
H. Bock, formerly assistant manager 
of that office. 

Kenneth R. Popham, who has been 
connected with the Washington Branch 
for several years in the capacity of 
special representative, has been pro- 
moted to the assistant managership. 

C. E. Hoge, Jr., formerly assistant 
manager of the Louisville Branch, has 
been transferred to Kansas City in the 
same capacity. 

William E. Shaw, formerly special 
agent attached to the Southeastern 
Branch in Atlanta, has been promoted 
to the assistant managership of the 
Omaha branch. 


Mich. Bill Seeks Repeal 
of Guest Passenger Act 

LANSING, MIcH., Feb. 11—Some 
alarm is being expressed in automobile 
insurance circles at the reappearance 
during the past week in the Michigan 
legislature of a bill, sponsored by Sena- 
tor Sidney Gray, Detroit, to repeal the 
guest passenger act. Previous efforts 
to take the law from the statute books 
have failed dismally in spite of the 
preponderance of lawyers among the 
lawmakers. Michigan agents and com- 
pany men are expected to rally in de- 
fense of the law which, they point out, 
has helped greatly in holding down 
liability rates in this state during the 
period it has been in force. 























For All Accident and Health Insurance 


Agents, Adjusters and Field Men 


Invaluable Works by C. H. HARBAUGH, M.D. 


SELECTION OF RISKS BY 
THE CASUALTY SOLICITOR 
Second Edition 
Pertinent instructions for accident and 
health agents in the careful selection 
of risks so that the minimum number 
of rejections and postponements may 
be registered against the agent. 
Price, per copy, We 
Ask for special quantity prices. 


SELECTION OF RISKS BY 
THE LIFE SOLICITOR 


Second Edition 


Similar in purpose to the above, and 
designed primarily for use by life 
agents in the avoidance of rejections 
and postponements. 


Price, per copy, We 


Ask for special quantity prices. 


THE SPECTATOR 








THE ADJUSTER’S MANUAL 


Fourth Edition 


This standard text has recently 
been thoroughly revised and 
brought up to date, making it of 
particular value to adjusters of 
casualty companies, fraternal or- 
ganizations and transportation 
companies. Gives diagnosis of 
symptoms and indicates probable 
length of disability occasioned by 
any illness or accident. Divided 
into three sections: Accidents; 
Diseases; and Poisoning. Includes 
valuable tables and glossary of 
terms. Completely indexed, and 
flexibly bound. 


Price per copy, $6 


Ask for special quantity prices. 


56th & Chestnut Sts. 


INDUSTRIAL CLAIM ADJUSTER 


Second Edition 


Specially prepared to aid industrial 
accident and health agents to in- 
crease their earning capacity. 
Alphabetical arrangement, _indi- 
cates after every disease or acci- 
dent whether such renders pros- 
pect uninsurable and if so how 
long, after occurrence, before he 
becomes insurable. Gives instruc- 
tion in the bases of claim adjust- 
ments. Divided into four sections: 
Accidents; Diseases; Poisons; and 
Special Articles. Also Medical 
Vocabulary. Pocket size, flexible 
binding. 
Price per copy, $1.50 


Ask for special quantity prices. 


PHILADELPHIA, U. S. A. 














MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 
500—Sth Ave.—at 42nd Street 


NEW YORK 





WOODWARD and FONDILLER, Ine. 


Consulting Actuaries 


90 John Street, New York 


Telephone Beekman 3-6799 











WOODWARD, RYAN, SHARP, 
DAVIS & HEZLETT 


Consulting Actuaries 


JONATHAN G. SHARP 
EVELYN M. DAVIS 
EDWARD H. HEZLETT 


90 John Street, New York 
































Established 1865 by David Parks Fackler 
EDWARD B. FACKLER WILLIAM BREIBY 


FACKLER and BREIBY 


Consulting Actuaries 
Consultants 


Valuations 
NEW YORK 


Audits Calculations 
Examinations 
8 WEST 40TH STREET 





Haight, Davis & Haight, Inc. 
Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 


Omaha Kansas City 





DONALD F. CAMPBELL 


Consulting Actuary 


160 Ne. LA SALLE ST. 
Telephone State 1213 
CHICAGO 











GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit aud Pension Funds 


150 NASSAU ST. 


NEW YORK 





L. A. GLOVER & CO. 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 
128 North Wells Street 
CHICAGO 





FRANK M. SPEAKMAN 


Consulting Actuary 


Associctes 
Fred E. Swartz, C. P. A. 
E. P. Higgins 


THE BOURSE 





PHILADELPHIA 





ALEXANDER C. GOOD 


Consulting Actuary 


615 Central Trust Bldg. 
JEFFERSON CITY, MO. 
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and 800 Security Bidg., Kansas City, Me. 


